CHICAGO, FEBRUARY 5, 1927 


Something Brand New! 


The Quality Pipe of 
Mechanical Perfection . 


Compact Register Head 


HE New Dunning creation that is the sensation of the 
industry. 





Each head packed individually, fresh, The illustrations tell the story and notice these interesting 
clean and undamaged in a separate - . 
carton only 14” deep. facts— 


assembled permanently and rigidly ready for installation in less 
than three minutes without tools. 








they occupy only one-eighth as much of your valuable warehouse 
space. 


cheaper to stock, cheaper to ship and they cost no more. 


sold by the best jobbers everywhere. 


Manufactured for all 


= , makes of Registers 
Kwik-lok Compact Head as it ap- 
pears when removed from the carton. 








PATENTS 
PENDING 











Kwik-lok Compact Head 

completely assemb.ed 
Kwik-lok Compact Head ready for assem- - s ; more rigid than the old 
bling. Side pieces securely hinged to back Kwik-lok Compact Head style head. Ready for 
Top and front ready to snap in place. with top in place ready installation. 

for front to be added 


























E. C. DUNNING, INC., Milwaukee, Wis. 
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What Are Your Plans for 
This Year? 


ID you enjoy a satisfactory business in 19262 Did 

your net profit come up to expectations? Did you 
get all the selling and advertising help you were entitled to, 
from the manufacturers whose lines you handled? Did 
you get engineering service when you needed it? 


In other words, are you perfectly satisfied to keep on sell- 
ing the same line of heating equipment this year that you 
sold last year? Something to think about. 


If you are an up-and-coming dealer with a broad outlook 
and an energetic eagerness to make the most of your oppor- italia 
tunities, then you are looking for Mueller! aidan 


with more direct heating surface 
than any other furnace of equal 


If you operate under a ‘‘seek and ye shall find’’ policy, ease, 
then Mueller has valuable sales helps that will lead you to 
many profitable heating jobs that would never come to the 
man who believes that ‘‘everything comes to him who waits.” 


We'd like very much to help you formulate 
your plans for 1927. The Mueller sales- 


man is a good man to talk things over with. 


L. J. MUELLER FURNACE CO. 


193 Reed Street MILWAUKEE, WIS. 


Makers of Coal and Gas-Fired Heaters for Warm Air, Steam and 
Hot Water, Cabinet Heaters, Combination Tank Heaters and 


Garbage Burners, Registers, Furnace Pipe and Fittings. : 
8 8 P 8 Mueller Convector — wide, 
Warehouses: Boston, Baltimore, Detroit, St. Louis, St. Paul, Minne- straight air passages that assure 
lis. F Hi Col oak Wate . w gentle, full-volume heat circula 
apolis, t. Collins, Colo., Salt Lake City, Seattle tion. More than 100,000 satis 
fied users 


TONS OF COAL CHEAPER 


easier to sell than to sell against 
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The SUPER-SMOKELESS 
Furnace is the only really 
smokeless furnace on the 
market. It brings satis- 
fied customers and earns 
big profits. 











CUTAWAY VIEW OF 
SUPER-SMOKELESS FURNACE 
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Are You Proud of 
The Furnace You Sell? 


[1° you take pride in each and 

every furnace you install and 
feel sure that you are going to 
have a satisfied customer? If not, 


you should investigate the SUPER- 
SMOKELESS Furnace. 


This furnace will burn soft or 
hard coal with the greatest effi- 
ciency. It burns completely the 
smoke and soot of soft coal, and 
utilizes every available heat unit 
in hard coal. Your customer will 
be more than pleased with the 
efficiency and economy of this 
furnace, and you will be able to 
secure a real price for your work. 


It will pay you to look further 
into this remarkable furnace and 
see for yourself the advantages it 


offers. Write today ‘for full in- 


formation. 





UTICA HEATER COMPANY 





UTICA.N. Y. -—- CHICAGO,ILL. — eCMANUFACTURERS OF THE 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 
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Record, Inc., 620 South Michigan Avenue, Chicago, Illinois. 
87 9. 


Entered as Second Class Matter June 25, 1887, at the Post Office at Chicago, MUlinois, under act of March 3, 1 








ss 








AMERICAN ARTISAN February 5, 1927 


Making a Popular 
Furnace Even 
Better 


“western” 


One-Piece Body Constructior (no 
rivets on front extension). 


Larger Radiator with One-Piece Side- 
Wall Construction. 


1 
y 
3 nth and Smoother Shaking 
4 


Every Furnace Completely Assem- 
bled to Insure Perfect Fit, and Then 
Taken Down for Packing. 


Drop us a line for our special dealer’s proposition 
which includes provision for long profits, easy 
terms, good deliveries and a special selling plan 
with many advertising helps. 


Western Steel Products Co. 


130 Commonwealth Ave. Duluth, Minn. 


The strong back that carries 
a big load for many years— 


NOTICE this powerful back—these radiators on the “Home Comfort” 
are built on curved lines with no square corners. This construction 

vides immense and perfect radiatidh—the steel vertical tubes and the 
re a. arrangement securing all the heat possible from the fuel con- 
sume 


The Dust Box is one piece solid heavy casting with two clean-outs 
attached that protrude through the casing—no bolted or cemented joints. 
Notice the extra wide circuit of the radiators, allowing a free circulation 
of air around the rear part of the furnace, eliminating what has proven to 
be one of the weak parts in furnaces of similar construction. This is an 
exclusive feature of the 


“HOME COMFORT” 


WE. have told you here only one part of the big Home Com- 
fort story. Its entire construction is first quality in 
design and material. We want you to write now for our catalog 
which gives complete details. 


The agency for the sale of “Home Comfort” Steel Furnaces in 
your territory is bound to make more business and profits 
for you. 


Your customers will boost the “Home Comfort”—they 
can’t help it—its quality keeps them satisfied a lifetime. 


Write today for our new booklet—*“The Joy of Home 
Comfort” and a bocklet called “House Heating” 


ST. LOUIS HEATING COMPANY 
2901-11 Elliot Ave. St. Louis, Missour, ‘ 


PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 
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-yet still in the competitive field 


For dealers who sell only a few furnaces or install hundreds a 
year—the Robinson “Gem” fills the bill. 

A quality furnace has certain outstanding points—the “Gem” 
has them. 

For the man who buys in substantial quantities, we offer this 
same quality furnace plus an attractive price. 

It means profitable sales—for both the quality and competi- 
tive dealer. 

The Robinson “Gem”—backed by 50 years’ experience— is 
the outstanding furnace proposition in the field. 

It will interests YOU. Write for further particulars. 


The Rolbinso 
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Robinson Furnace Co. 
205 West Lake St., Chicago, Ill. 


Ten Principal Features 

of the Robinson ““‘Gem’”’ 
One-piece radiator of uniform 
thickness. 


+ Correctly proportioned com 


bustion chamber 

Double feed door with tight 
flange. 

Two-piece firepot, lower pot 
slotted. 

Deep cupped joints throughout. 
Water pan of generous size, 
with hinged lid. 

Clinker proof grates and lever 
shaker. 

Deep ashpit and 1-piece base 
ring attached. 

Full cast front, plenty of room 
for pulling up casing. 


. Every furnace guaranteed full 


or oversize. 


Gem. 
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ail this Now - 


for the Sales 


Opportunity 
It Offers You! 
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F Majestic T 
HEATER 


ere’s the announcement you have been waiting for 
—a new development in a re-circulating unit heating plant 
that is really efficient and economical. And what a sales 
opportunity it opens up for you. 


Different from anything you have ever had to offer in 
heating—far more efficient—better looking—and the last 
word in simplicity. That’s the Majestic REGISEAT Heater. 


It’s not to be confused with a room heater—not to be 
compared with room heater efficiency. It heats more than 
a room—a house of five, six or even seven rooms, depend- 
ing upon the size of unit—and the type of installation 
used. And in stores, the results it gives are equally sur- 
prising. 

The Majestic REGISEAT Heater—a welded heavy boiler 
plate furnace—keeps the coal and ashes where everyone 
wants them—in the basement! And in a room above, there 
is a piece of furniture—a wall or window seat in a beau- 
tiful Walnut finish. And oh how it heats! 


Simplicity is another big feature. REGISEAT goes right 
into any home or store with hardly any installation prob- 
lem at all. And REGISEAT is so flexible that installations 
can be made to meet almost every requirement. 


Yet these are but a few of the many advantages this new 
unit heater offers you. The coupon will bring you full 
information. Mail it NOW! 


THE MAJESTIC COMPANY, HUNTINGTON, IND. 












Name 







i 
i Address 
i 


THE MAJESTIC COMPANY .. HUNTINGTON, IND. 


Please send full information about 
the Majestic Regiseat Heater 
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AMERICAN 


“GEM” apsustase 


REGISTER 
SHIELDS 


Sell them to all homes 
heated by warm air. 
Durable. Attractive. Easily adjustable. Save 
fuel. Protect walls. Fit all size registers. 
Floor Shield retails at $1.50;, 
Wall Shield at 75c. 


140 BROADWAY. NEW YORK,NY. \ 


BUY FROM YOUR JOBBER 


G 


M422 by special machinery. 
Finest white quartered oak 
and High Speed Ball Bearing 
mechanism insures perfect con- 
struction. Specially designed groov- 
ing saw cuts all grooves exact size 
Eaglesfield Wood Faces are strong- 
er than others— the cross pieces 
are 1/16 inch deeper than these 
used in other faces. 





EXTRA 
HIGH GRADE 
WOOD FACES 


Single orders or carloads promptly 
at fair prices. Write today. 


EAGLESFIELD VENTILATOR CO. 


918 DORMAN STREET INDIANAPOLIS, IND. 











Yes, we admit 


it’s Attractive 

it’s Efficient 

it’s Economical 

it’s the Vol-Yum register 


for volume Furnacework 
for volume Profits. 


Mail coupon today for interesting prices and information. 


ock Island Register Co., 
Rock Island, Ill. 
you may send your interesting prices and infor- 
mation on Vol-Yum registers. 
oo a sessile lassestidalsnestiiendalineetaeon Tanna 
ef 
City and State 
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“FABRIKATED” REGISTER FACES 


For Cold Air Inlets—For Warm Air Outlets 


Any Size—Any Finish 
82% 


Open 
Area 


A METAL FACE AT A PRICE YOU CAN AFFORD TO PAY 
Every furnace man should know about “‘Fabrikated.’’ Do you? 


INDEPENDENT REGISTER & MFG. CO, 
3741 E. 93d ST., CLEVELAND, O. 
New York State Branch: 150 Colvin St., Rechester, New York 


BOLTS 


WE MANUFACTURE A COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 











COTTER PINS, ETC. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 








THE KIRK-LATTY co. 


1971 W. 85th St. Cleveland, O. 








CLEAN FURNACES BY VACUUM 


FURNACBMEN—Clean furnaces by vacuum. It’s quicker, 
cleaner and more convenient. The Sturtevant Furnace Cleaner 
cleans thoroughly, cuts cleaning time in half, and gives furnacemen 
an opportunity to handle more business. It’s portable, comes 
completely equipped with brushes, scrapers, etc. Hundreds of 
satisfied users. Write TODAY for catalog and information. 


Hyde Park, 
Boston, Mass. 


























PATTERNS 
FOR STOVES AND HEATERS roan tm 

ESTABLISHED TROY, N.Y. 

IRON AND WOOD 
STOVE PATTERNS 

Please Mention 

AND 

HARDWARE RECORD 


PUTS ARTOL WORK!" 
IN WOOD and IRON 
VEDDER PATTERN WORKS 
FOR STOVES 
CLEVELAND, OHIO 
QUINCY PATTERN COMPANY 
AMERICAN ARTISAN 
When wniting to advertisers 
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Build 
a 
better 
business 
in 
1927 
with 
this 
better 
furnace 





Write For 
Details 


RILLION 


Dennen 


Send the * 





- BRILLION 
coupon now ~~ FURNACE CO. 
-- ” Brillion, Wis. 
- - Send me your catalog No. 60 
- - PN eG alee neds cccawsas eee earetakecan 
Pw Re A il ee oN, ie ne eh eEe 6 abn 868 











Sheets of Cards 


make Speedy Visible Records 
Handifax—A Wonderful Invention— Helps Business 


Visualizes recorded facts 
to executives 

50 Card-sheets show 
1000 cards 

Visible space on each 
card $ or | inch 

Easy to analyze graphic 
chart “picture” 

Color signals “flag” 
your attention 

Cuts record -keeping 
costs 40 ) 

Quick for use in refer- 
ence or posting. 

a a to use as a 
sheet of paper 

Sheets of cards can be 
typewritten 

Good for all kinds of 
records 

Any size, 100, 1,000, 
10,000, 1,000,000 


Your present system can 
be used 


Very low cost — very 
compact 
Sales Agents Wanted 


Ross-Gould Co. 
335 N. Tenth St. St. Louis, Me. 
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FURNACES 


That Extra Profit 
You Can Make 


NIAGARA Dealers know that they 
have a real business asset in this 
live selling account. 


The Niagara is brimful of selling points 
—features which it lives up to through 
long years of sturdy performance. 


It sells easily and stays sold. It builds 
an endless chain of good will that de- 
velops ever-increasing business for the 
fortunate dealer that handles it. 


Investigate the furnace first. Then ask 
us how we help you to get started and 
how we help you to build up more 
sales each year. It’s a story worth 
listening to. Write us for the infor- 
mation. 


The Forest City Foundry 


and Manufacturing Co. 
1220 Main Avenue Cleveland, Ohio 


Also Manufacturers of Monarch Furnaces 
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Outstanding 


quality features 
make-- 


St. Clair 


Warm Air Furnaces 
your logical choice 


Doll be satisfied with anything 
but real quality from now on— 
you will find that you cannot afford to. 


St. Clair furnaces are distinctly of 
the better class and yet very low 
priced. 


Notice from the illustration the heavy 
massive construction. Even the large 
water pan shows the greater weight 
and strength of St. Clair Furnaces. 


You can make 1927 show a 
better profit with this better line 


(y= thing you will notice about St. Clair furnaces 
is that the joints are so designed and constructed 
that expansion will not cause pulling apart. 


You can sell clean heat with the St. Clair line. 


The Ash Pit is unusually large and roomy, keeping the 
ashes at sufficient distance from grates to prevent 
burning out. The grate bars have three burning sur- 
faces and are easily changed. 


Fire Pots—two-piece or one-piece—optional. Straight 
and smooth inside. Reinforcing ribs on outside. 


You can see other features from the illustrations also 
—notice one-piece base and ring, large doors, large 
extra heating surface combustion chambers and radia- 
tors. The horse-shoe type can also be furnished with 
double doors. 

We want to show you real quality of material 


and design in St. Clair furnaces— just write 
us today for prices, agency details and catalog. 


Belleville Stove & Range Co. 
Belleville, Ilineis 
ESTABLISHED 1880 
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NOW FILTERED HEAT! 

















REMOVES the 
last objection to 


warnratr furnaces! 


E one and only disadvantage of the 
warm-air furnace—dust and soot coming 

in through the registers—has now been re- 
moved! The Reed Furnace Filter does the 
work. Built by the leading manufacturers of 
air-cleaning equipment on the same prin- 
ciple as the Standard Reed Unit, 140,000 of 
which are now ventilating public buildings 
throughout the world. Guaranteed 
efficiency by three years of research and tests. 


More and Bigger Sales Assured! 


You can now make furnace sales with the unquali- 
fied guarantee of clean, wholesome heat and the 
assurance of satisfied customers. Be the first to 
offer this remarkable, new, profit-paying device in 
your town. Send for details now. 


REED AIR FILTER COMPANY, Incorporated 
222 Central Avenue, LOUISVILLE, KENTUCKY 
Offices in Principal Cities 


SheReed 


Furnace Filter 


















REED URNACE WME FURNACE FAN 















WORKS satisfac- 

torily on either 
gravity or forced-air 
system. When fur- ff 
nace fan is used, the 
Reed Filter is essen- } 
tial because of in- 
creased movement of 
dust-laden air. 


IKING evi- 
dence of the im- 
portance of Reed 
Furnace Filters! 
These two photos 
show frontof clean 
filter and accumu- 
lation of dust and 
soot after several 
weeks’ service. 





REED FURNACE FILTER is 
easily and quickly installed on the air 
intake of new or old furnaces so that all 
the air—even recirculated air—will pass 
through it. Opens up entirely new 
and profitable sales appeal, cuts out 
complaints and reduces competition. 
Mail the coupon today. 









REED AIR FILTER CO., Incorporated 
« 222 Central Ave., Louisville, Ky. 

Send complete information about the 
% Reed Furnace Filter. 


f Name... , 

ITD. senssnntnnstuitncndtnetisianstiennanuins 
5 Cit 
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GUARANTEED 


PERFECT FIT 


REPAIRS 


Large Complete Stock 


Accurate Prompt Service 


ORTHWESTER 


STOVE REPAIR CO., CHICAGO 


L—— BOILER—— 
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Steel-so0 
unbreakable 


Make hot air 
flow to cold 





HOWES YANKEE HOT AIR DAMPERS 


For furnace and 
ventilator pipe 


Samples for 
installers Reg. 
U. 8S. Pat. > 
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ERICA 


|AMERICAN 


IREGISTERS 


are 


| thoroughly inspected and be- 
W fore leaving the factory must 
4 come up to the 


AMERICAN STANDARD, 


which assures you the highest 
quality. 


THE AMERICAN WOOD 
REGISTER CO. 
PLYMOUTH, IND. 
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top of any make of 


Here is the Humidifier that leads them all.— Simple, 
durable construction of cast iron, galuanized—sets on 
furnace—easy to install—easy to 
sell, guaranteed to please or money back. 


. ROEMER 


HE BUILDERS’ EXCHANGE 


HEALTHFUL — ECONOMICAL 
OOL-PROOF — SAFE 
AUTOMATICALLY SUPPLIED 
REGULATED EASILY 
ATTACHES TO CITY WATER 
100% EFFICIENT 


The HUMIDAIR is the only Hum- 
idifier on the market having a Pat- 
ented Hygrometer and sight feed 
regulating automatic water supply. 


Sellthe HUMIDAIR Now. There is 
a big demand and large profits wait- 
ing. Write today for complete de- 
tails, illustrated circular and price. 
Makes sick furnaces well. 


HEATING Co. 








CLEVELAND, OHIO 

















Books to read Now! 


89 Figures— 
Cloth, $3.00 


Designing 
Heating and Ventilating 
Systems 
Charles A. Fuller 


Consulting Engineer 


HIS new edition, treats the practical application of 

engineering rules and formulas in every day use, in 
laying out steam, hot water, furnace and ventilating 
equipment for buildings of all kinds, presented in a 
simple manner. 

This book explains the heat unit, foot pound and simi- 
lar measures in such a way that the less technical mind 
can readily understand and apply them. 

It also explains in detail exactly the same methods that 
the leading engineers use in determining the sizes and 
proportions of equipment in every day work. The quick- 
est and easiest methods of determining the proper amount 
of radiator surface for a room or building of any size 
are described. 

Plumbing and Heating Contractors will find it an in- 
valuable reference book. Every phase of Heating and 
Ventilating treated is developed along the lines of the 
most recent practice. 


77 Figures— 
Cloth, $3.00 


Furnace Heating 
By 
William G. Snow 


Member: American Society of Mechanical Engineers; American 
Society of Heating and Ventilating Engineers 
THS practical book deals with the different types of 
furnaces, their design, construction and proper in- 
stallation, including warm air, combination heating sys- 
tems, also covering the main features of the one pipe 
or pipeless furnace. 

The author explains in simple English practical infor- 
mation on heating and ventilation of school and ‘public 
buildings, churches, stores, etc. He also covers the 
setting up of furnaces, and describes all types of furnace 
fittings. 


AMERICAN ARTISAN 
620 S. Michigan Ave., Chicago, IIl. | 
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re YOU tired o 
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FURNACE JOBS ? 





cA new day has arrived !! 


O matter where you go, you hear furnace 
men talking about the new day that has 
come in the furnace business. 


You used to hear nothing but kicks on the 
other fellow’s prices, or his work. No profits 
used to be the talk. Men were weary, dis- 
couraged, blue. Now it’s a different story. 


Everywhere Furnace dealers are working 
with new courage, new heart, new enthusiasm, 
a new go-get-em spirit and with a 
new sense of co-operation. They’re 
finding out that there is plenty of 
profit in the furnace business when 


Miles Automatic 
Furnace Fan 
with Fan idle— 
louvers open 











bis 


tracts for heating stores, foundries, mills and 
garages, because “Forced Air” removes nearly 
all limitations from furnace service. Length of 
pipe run is no longer a barrier to satisfactory 














Showing genera! 
idea of installation 
permitting alter- 
nating gravity and 
Forced Air System 


' ry” «Cure Sick Furnaces with the T ; 
And these same furnace men are getting con- MilesAutomaticFurnaceFan If you are tired of cut-price, no-profit jobs, 


You'll be hearing of cold 
rooms, hot cellars, sluggish 
air circulation, big fuel bills 


you sell service based on b.t.u’s instead of 
castings by the pound. 


And the key to the new door of new and 
more profitable sales is “Forced Air” through 
the Miles Automatic Furnace Fan. Forced Air 
means the ability to heat any home adequately. 


Instead of looking for business only among 
the highly competitive moderate homes, now 
the wide awake furnace men are also selling 
guaranteed heating performance to 
the fine new big residences and 
churches, getting jobs that run up to 
$4000.00 and more. 






Miles Automatic 
Furnace Fan 
with louvers 
closed —fan in 

operation 










Start selling “Forced Air”. 


Get a demonstrator. If you have a demon- 
Strator you can show and convince your 








service. Successful Forced Air heating is made this winter. Do you know prospects. That means sales. We suggest 
possible by means of the Miles Automatic Fur- that you canCURE THESE jobs you order a No. 800 fan for demonstrating 
nace Fan with its automatic by-pass louvers. and make good money by in- equipment. Write us if you want more 
Have you got one working for you? | stalling a Miles Automatic business. 

5 Furnace Fan? _ 


THE WARM AIR FURNACE FAN COMPANY, 6521 Cedar Avenue, Cleveland, Ohio 








FURNACE FAN 


THE WARM AIR FURNACE FAN COMPANY 
6521 Cedar Avenue, Cleveland, Ohio 


q 
‘ 
{ 
i 
Kindly send me complete information about the Miles t 
Automatic Furnace Fan. ' 
+ 
‘ 
a 
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AN ACHIEVEMENT 


An explanatory note regarding service to readers of AMERICAN AprTISAN. This paper 
is now nearing the completion of a half century of service. For almost fifty years ut has 
catered to the needs of the men in the industries which it represents. At no time ‘ 
its long and successful career has AMERICAN ARTISAN been m a better position to render 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in owr regular weekly publication, we maintain Service Departments for the use of 
our readers. If you have a problem to solve, we courteously invite rn to submit it to us 
fer solution. In what better way can we learn of your problems t from you direct? 
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is 
In order to insure the highest 
» WEIR is both machine riveted throughout 
and electric arc-welded. There is no bolting 
of castings to steel. Riveted for strength and 
welded for absolute tightness. 


TISAN l 


POUCHES EXTEND THRU FRONT 


There are no door frames on the WEIR. Doors 
fit direct to pouches which extend thru the 
se, eliminating any chance of leakage. Ad- 
justable hinges on doors and surface grinding 
insure perfect fitting always. 


CERTIFIED 


? LUGS INSTEAD : = Steel Furnace RATING 


BOLT HOLES 
2 To eliminate all 


techances of leak- 
ij age, hugs are pro- i 


the home owner. 


There is a brass 


Rema ts plate permanent- 
means BoM ly ottachedethe 


front of each 
WEIR, which cer- 
tifies its B. T. U. 


[' is true that the Weir dealer doesn’t sell a furnace but rather 


a quality warm air heating system. 


The Weir is his choice mainly for that reason. 
His arguments for health, comfort, cleanliness and true economy 


are best backed up by the Weir. 


owes 7 : O* this page you find some of the 


reasons why the Weir is the 
logical choice of the seller of quality 
warm air heating. 


GUARANTEE 


It will pay you to read them and 
to send for a copy of the Weir Book 
of Facts which illustrates and describes 
each feature in detail. 


= quality. 


GAS AND SOOT 
CONSUMING 


The WEIR is the 
only steel furnace 
having an _  air- 
blast smoke burn- 
ing construction 
that is a basic part 
of the furnace it- 
self—not an after- 
thought or an ac- 
cessory but a part 
of the original 
construction. 


This feature 
makes WEIR the 
one furnace that 
produces hard 
coal and coke re- 
sults from ordi- 
nary soft coal. 


Iron or Tile (fire 


i brick) fire pot 
~ » equipment op- 
2 tional. 


Pria-lllinois 


PROPER LOCATION OF WATER PAN 
Numerous tests have proven the top to be the 
best place for the water pan. The WEIR was 
the first to put it there. 

COMBINATION ARRANGEMENT 
serves as clean out, double check damper and 
pipe collar. 


UNEXCELLED FOR OIL BURNING 
The immense heating surface of the WEIR, 
together with its absolute tightness, make it 
the best for oil burning. No dampers or other 
openings inside the casing. 





3 . see in 
“vided for bolting i ; > capacity, cold and a 

ii brackets and ; S20 warm air circula- f 
5s braces, instead of 7\ Pa tion,and guaran- % 
ee bolt holes = tees its perform- ° 

through main b: ‘y ance when in- & 
drum. Easier for 3 & stalled according 

you — better for 4 : to the Standard 
ee Sales 


warm air heating- 
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Millions now read abou Leadclad 
will never be satisfied with ordinary metal 
=~. es - 


URING 1927, millions of read- 

ers of National magazines will 
learn the facts about Leadclad, the 
lead protected sheet steel. 


They will learn of its longer life, its 
durability and its economy. They 
will learn that Leadclad Shingles 
and Tile will not crack, tear or 
exude acids which destroy their gut- 
ters, eaves trough and spouting. 


The public is going to learn more 
about Leadclad Decorative Shingles 
and Tile, their beauty and long life. 


shingle* 
: siding 





REG a 
US. PAT OFFICE 1923 


SHEET STEEL COATED WITH PURE LEAD 


Thousands of prospective buyers of 
Roofing and other metal work are 
going to ask us where they can ob- 
tain Leadclad metal work. 


We would like to refer them to you 
so that you can profit from this new 
business. 


Write us at once regarding our spe- 
cial Leadclad representative propo- 
sition for 1927. 


WHEELING METAL 
& MFG. COMPANY 


WHEELING, W. VA. 





) 
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Group of Wisconsin Sheet Metal Contractors and Travelers’ Auxiliary Members Enjoying Banquet at Hotel Republican, 


Milwaukee, Tuesday, February 1, 1927 


Wisconsin Sheet Metal Men to Oppose 
Licensing Attempt 


HE 5-day week and the licens- 

ing of sheet metal contractors 
and journeymen are taboo in Wis- 
consin so far as the: members of the 
Master Sheet Metal Contractors’ 
Association are concerned. This 
fact was very evident from the dis- 
cussion that took place at the open- 
ing session of the Thirteenth An- 
nual Convention at the Republican 
Hotel, Milwaukee, February 1 and 
2, 1927. The differentiation be- 
tween the rate of compensation in- 
surance which the sheet metal 


By GrorGe J. DUERR 


contractors must pay and _ that 
which the carpenters are taxed also 
received much attention. The 
Colonial Room of the hotel was 
used, 

There was at noon on Tuesday a 
total registration of 91, including 
77 members and 14 members of the 
Travelers’ Auxiliary. The total 
number of registrants was greatly 
increased during the afternoon of 
the first day. 

Mayor Daniel Hoan of Milwau- 
kee, in his most cordial welcoming 





of the visitors to Milwaukee, 
stressed the importance to Milwau- 
kee and the entire state of Wiscon- 
sin of the deep sea waterways now 
under consideration by the United 
States and Canada. He pointed out 
how the completion of these proj- 
ects would give Wisconsin an ocean 
port and would thus reduce freight 
rates to foreign countries of the 
products of Wisconsin, thus mak- 
ing for more business and, hence, 
greater prosperity for the entire 
state. 
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Mayor Hoan was followed by 
President Frank Reinick, who very 
ably discussed the dangers, the 
hopes and the future prospects of 
the association as he saw them, 
chief among which dangers to the 
sheet metal industry is the 5-day 
week. The complete address of 
President Reinick follows: 
Address of President Frank 
Reinick 

As president of the Master Sheet 
Metal Contractors’ Association of 
Wisconsin, I wish to convey to you 
first of all my sincere appreciation 
of the fine attendance which has 
seen fit to greet me here today. Of 
course, I know that you are as I am, 
interested in the welfare of this our 
association, and therefore, we are 
finally bound to make this an epoch 
in each year’s history of it. 

How many of you gentlemen sit- 
ting here before me today can 
visualize the inauguration of this 
association thirteen years ago by a 
mere handful of eleven men who 
had the courage and conviction to 
inaugurate what is now known as 
the Master Sheet Metal Contractors’ 
Association of Wisconsin? 
little did they realize at that time 
how well they were building a 
foundation for our present organi- 
zation? From the original eleven 
charter members of an infant or- 


How 


ganization we have grown until to- 
day we have an enrollment of 118 
members, who have become a per- 
manent factor in this glorious state 
of Wisconsin in our line of busi- 
ness. 

Gentlemen, we have not as yet 
reached the limit of expansion or 
the height to which we are seeking 
to build. Our association can be 
likened unto a dwelling. The orig- 
inal eleven members, a few of 
whom I regret to say have passed 
on into the great beyond, have 
given us the foundation. It is our 
sacred duty in appreciation of their 
integrity of purpose and courage to 
continue with the 
carry it through to a successful com- 
pletion. You will ask, ‘How can 
this be accomplished?’ Gentlemen, 
there is but one thought which must 
be prevalent in each and every mind 


structure and~ 
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present at this meeting, this one 
thought and purpose for our fu- 
ture must be that each one should 
remember that without his help, his 
assistance and his cooperation, this 
association cannot exist and for the 
ensuing year he will devote his 
energy and time to further promul- 
gate the interest of this our Associa- 
tion. If each member when he leaves 
at the expiration of this meeting 
leaves with this thought in mind, I 
will feel that the officers of 1926 
have been amply repaid for their ef- 
forts while in office. 

We are about to enter an era of 
prosperity which undoubtedly wiil 
be one of the greatest in the history 


Frank Reinick, Retiring President 


of this nation. As we enter we are 
confronted with various problems 
which will require all of our tact 
and integrity of purpose to combat. 
One of the problems which is 
receiving considerable comment and 
of which we hear considerable prop- 
aganda throughout the nations, is 
the five-day week or forty-hour 
week. A_ recent national survey 
shows that the five-day week is now 
in operation in a few of the major 
trades in the following cities: Bos- 
ton—painters, plasterers and lath- 
ers; Gary—plasterers and cement 
finishers ; Pittsburgh—plasterersand 
lathers; New York—plasterers and 
painters; Miami—plasterers, paint- 
ers, plumbers and electricians. 
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And in many other cities through- 
out the United States. Madison, 
my home town, plasterers, lathers, 


plainters, plumbers and masons are 
also advocating the five-day week. 
Various authorities throughout the 
nation are for it as well as against 


it. 

The avreage sheet metal worker 
working 44 hours a week devotes 
to the welfare of his body approxi- 
mately 27 per cent of his time of 
each calendar week consisting of 
168 hours, or in other words he de- 
votes 44 hours to work and the 
other 124 hours to eating, sleeping, 
resting or otherwise indulging in 
the physical and social: appetites. 
The President of the National As- 
sociation of Manufacturers states 
that to his mind the so-called five- 
day week or forty-hour week as a 
general standard is an economic 
moral and social absurdity. 


Bill to License Sheet Metal 
Contractors 

There is at the present time a bill 
before the Wisconsin State Legis- 
lature to license the Sheet Metal 
Contractors and Mechanics. This 
bill was fostered and sponsored by 
union labor in the state of Wiscon- 
sin. In order to sound out the senti- 
ments of the sheet metal contractors 
in all parts of the state, the Board 
of Directors of this association took 
send out 


it upon themselves to 


questionnaires. Sixty-three were 
sent out, of which five were in favor 
of the law and fifty-eight against it. 
Were this law to be passed, it would 
practically be necessary for a man 
to receive before he 
could work. Gentlemen, organized 
labor never sleeps. Were we as an 
association to devote as much of our 
time to our protection and welfare 
as organized labor does, there would 
be no unionism to contend with at 
the present time, and it is high time 
that we are devoting our thoughts 
along these lines to a greater extent. 
Sees Need for More 
Apprentices 


permission 


In glancing through the National 
Bulletin Building 
Trades Employers of recent date, I 
came across a paragraph which 
stated that the third annual com- 


Association of 
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mencement of the Cleveland Build- 
ing Trade Apprenticeship School 
was held Jan. 20th, 1926, At that 
time 155 apprentices from five 
building trades, namely: bricklay- 
ers, carpenters, electricians, paint- 
ers and plumbers were awarded 
diplomas How many such schools 
can we point to in our state? 

At the present time there is a 
shortage of skilled sheet metal 
workers throughout the state. If 
the sheet metal industry is to con- 
tinue to prosper and remain in its 
present high standing among the 
building trades, we must devote 
more thought as an association in- 
stead of as individuals to apprentice- 
ship training. Each local association 
throughout the state must give this 
matter its immediate attention and 
thought. Had we at the present 
time an over supply of skilled sheet 
metal workers, we would experi- 
ence less labor difficulties. 

Each and every year there are 
constantly arising among our midst 
new competitors in the sheet metal 
industry who are here today and 
gone tomorrow. Their failure is 
probably due .to one of various 
causes. I speak of collections. The 
most vital asset we have in our busi- 
ness and to which we as business 
men pay the least attention, is the 
carrying through to a satisfactory 
completion the contracts into which 
we enter. How much of your time 
and money do you spend to the clos- 
ing of a contract and carrying the 
work through to a successful com- 
pletion and then neglect the most 
important part of your ‘business— 
the collection? More ‘failures are 
due to this cause than all other 
causes combined. 

As our time is limited I will not 
detain you longer, but I ask you to 
bear a thought in mind that this is 
your association; to enter into the 
various questions which will be 
brought up here at this meeting and 
by so doing you will upon leaving 
take something with you. 

In making his annual report, 
Secretary Arthur Podolske pointed 
to the splendid suggestions which 
the Board of Directors had made 
during the year for the association 
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betterment. He called attention to 
the splendid financial condition and 
good membership of the associa- 
tion. One new member, John M. 
Reynolds of the Merrill. Sheet 
Metal Works, Merrill, Wisconsin, 
was voted into the association at 
the morning session. A communi- 
cation was also read by Secretary 
Podolske from Earl M. Ferguson 


of the Milwaukee Association of 


Commerce. The burden of this 
message was an invitation to con- 
sider Milwaukee as the next con- 
vention city. 
Annual Report of Secretary 
Art Podolske 

The Master Sheet Metal Con- 

tractors’ Association of Wisconsin 


is in very good shape today; in 

















Arthur R. Podolske, Retiring 
Secretary 


fact, better than it has ever been 
since its existence. ~The member- 
ship is increasing steadily, and 
prospects are favorable for a nice 
increase this year. The reservations 
made for this convention would in- 
dicate there is also a considerable 
increase in attendance. 

The Travelers’ Auxiliary of 
Wisconsin has co-operated with us 
and their efforts in the field have 
done a great deal toward arousing 
interest among nonmembers and re- 
taining the friendship of old ones. 

+The monthly meetings of the 
board of directors have been very 
interesting, and some splendid sug- 
gestions have been brought up 
from time to time, which will be 
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carried out as conditions may per- 
mit. 

While the membership of our as 
sociation is not the largest member- 
ship of an association of this kind, 
we are justly proud of our mem 
bers, all of whom are right caliber 
and keep in touch with modern 
methods. 

The slogan has gone through and 
a great many.of the members are 
using the cuts on their stationery. 
These cuts are available to all mem- 
bers on application. 

We feel, with the continued co- 
operation of the National Associa- 
tion and the support of all the state 
committees, a great deal can be ac- 
complished in 1927, 

The 5-Day Week and What 
It Means 

Immediately following these pre- 
liminaries, the discussion turned to 
the 5-day week which is at this time 
being agitated all over the country. 

President Reinick had already 
stressed the need for immediate as- 
sociated action to block the move- 
ment by labor for the 40-hour 
week. The action taken on the 
question by the association was 
this: A motion by R. Jeske was 
passed, “authorizing the incoming 
Board of Directors to employ all 
lawful means to protect the inter- 
ests of the sheet metal industry in 
the state of Wisconsin against the 
menace of the 40-hour week.” 

“Organized labor never sleeps,” 
said President Reinick. ‘Labor's 
aim is to still further increase the 
already serious shortage of skilled 
sheet metal workers in the state by 
limiting still further thé number of 
apprentices which the contractor is 
allowed to have.” “The less ap- 
prentices, the more labor trouble,” 
is the way he put it. 

It was Mr. W. C. Markle, secre- 
tary of the National Association of 
Sheet Metal Contractors, who 
pointed out that the “sword” of the 
5-day week is being brandished in 
all parts of the country where there 
is organized labor. How the com- 
ing battle will terminate will depend 
entirely upon the extent to which 
the contractors unite to fight it, was 
Mr. Markle’s opinion. “In order to 
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combat this latest menace to the 
building industry,” said he, “the 
contractors must consider them- 
selves not as competitors, but as 
helpers of one another. They must 
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walk out or among those we would 
be able to pick up would be unable 
to pass successfully the examina- 
tion required for the securing of a 


license. The examining commis- 


eR PE 


Geo.. Levzow, John W. Black, Geo. 
L. W. 


combine so as to present a united 
front to the enemy.” 

Licensing of Sheet Metal 
Contractors Vigorously 
Opposed 

That the subject of the 5-day 
week is very closely related to and 
is being promulgated by the same 
agency that is girding its loins for 
the licensing of sheet metal contrac- 
tors and journeymen was_ the 
opinion expressed by R. Jeske. 
“The 5-day work week,” said he, 
“will mean a shortening of working 
hours; this in turn will shorten the 
amount of productive labor ob- 
tained each Then, right 
along with this objective,” said he, 
“comes the licensing of sheet metal 
contractors and journeymen. This 
latest move of organized labor in 
Wisconsin is merely the first step 
toward jockeying their forces into a 
position where they can rob the em- 
ploying contractor of his only am- 
munition in the event of a strike, 
which would not be long in com- 
ing. 

“In the event of a strike,” con- 
tinued Mr. Jeske, “were the bill 
providing for the licensing of sheet 
metal contractors and journeymen 
to get onto the statute books, the 
employing contractors 
practically forced to submit to any 
terms the unions were of a mind to 
make. We would be unable to go 
outside the state for men, as we did 
on a previous occasion, while the 
‘handies’ 
among our own men who did not 


week. 


would be 


chances are that any 


G. Zingsheim, Joe Anderson and 
Bell 


sion sitting at Madison would thus 
rob us of our only recourse; they 
would have us completély at their 
mercy. I would, therefore, recom- 
mend that the legislative committee 
of the association be on guard to 
sound the alarm whenever such 
detrimental legislation as this shall 
threaten the stability of the indus- 
try.” 

A letter from L. Burgermeister 
was read which stated that the law 
was nothing more than a club with 
which the commission could force 
the contractors to hire whomsoever 
it directed. 

Inasmuch as the bill for licensing 
sheet metal contractors and jour- 
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the Legislative Committee, stated 
that the bill must be killed at the 
committee hearing. Mr. Biersach 
stated that he hoped the Board of 
Directors would be on the job when 
the bill comes up for hearing, and 
it was then that the motion was 
made by Mr. Jeske, in order to 
bring the whole matter to a head, 
that the Board of Directors be 
authorized to employ all lawful 
means to protect the interests of the 
industry. That closed the morning 
session. 
National Secretary, W. C. 
Markle, Addresses 
Assembly 


W. C. Markle opened his address 
in the afternoon by briefly outlining 
the work that the national and 
local sheet metal contractors’ asso- 
ciations are doing for the benefit of 
the industry. “The successful in- 
dustries of the country are all or- 
ganized,” said he. “Individual 
effort is largely a thing of the past.” 
He then went on to explain what 
the associations within the sheet 
metal industry are and what they 
are doing. with the 
work of the (1) Sheet Steel Trade 
Extension Committee, he enu- 
merated a few of the ways in which 
this committee is building for 
bigger business. 

(a) Discovering new uses for 


Beginning 


sheet steel. 


C. M. Kuhns, H. A. Meyer, Wm. Schmeling, Edw. Wilburth, Tom Pykett, 
Chas. Goldstone, John Goldstone and Wm. Lulloff 


neymen has not yet been introduced 
or given a number, Mr. Stiegler, 
Mr. Hammann, Mr. Biersach and 
several others suggested that the as- 
sociation and the individuals get in 
touch with their assemblymen and 
explain the feeling against this bill 


to them. Paul Biersach and Mr. 
Stiegler stated that they had already 
done so with at least three assem- 
blymen. Louis Hirsig, chairman of 


(b) The making of various 
tests, the results of which the sheet 
metal contractors can use in reduc- 
ing sales resistance. 

(c) The fashioning of new and 
attractive designs for sheet steel 
garages. In this way placing in the 
hands of contractors attractive ma- 
terial with which they can go to 
prospective garage builders and sell 
them sheet steel. 
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(d) The preparation of a book 
of attractive garage designs. 

(e) The preparation of a direc- 
tory of 700 articles made of sheet 
steel to be distributed among the 
purchasing agents of department 
stores, 5 and 10 cent stores, thus 
forcing sheet stee! to ever more po- 
tential buyers and users. 

2. The Copper and Brass Re- 
search Association. Here Mr. 
Markle pointed out that the con- 


AMERICAN ARTISAN 


In answering to the statement of 
many contractors, “I’m too busy 
to read,” Mr. Markle said that only 
a short time ago he had read a 
statement by Thomas A. Edison to 
the effect that the great inventor 
reads fifty-two trade magazines 
every month, in addition to many 
newspapers and numerous books. 
When asked the reason for this 
seemingly omniverous reading, Mr. 
Edison replied: “I cannot afford 





A. S. Shumann, E. S. Eaton, C. R. Guenther, F. Reinick, Ben Huismann and 
R. Raden 


‘tractors are privileged to write the 
association for recommendations on 
where and where not to use copper. 
“The information that will be 
forthcoming from such inquiries,” 
said Mr. Markle, “will be abso- 
lutely impartial and unbiased, as 
the association realizes that the 
harm accruing from recommending 
copper where it will not stand up 
would greatly outweigh any pos- 
sible gain in the sale of a few 
pounds of metal. 

3. The American Zinc Institute. 
This association is also eager and 
anxious to give recommendations 
on the use of zinc. 


Mr. Markle then turned to the 
work which the National is doing, 
and that of the Trade Development 
Committee within that association. 

“But all of this assistance is of 
little avail,” said Mr. Markle, “un- 
less the contractor himself makes 
the effort to sell. He must keep 
informed on the developments in 
the industry; he must study his 
procuct. In doing this he has a 
great ally in the trade papers, which 
he must take time to read thor- 
oughly and religiously.” 


to neglect reading these trade 
magazines. They save my time, be- 
cause they contain articles on ex- 
periments and discoveries which I 
can use without using my own time 
to work out.” 

“Surely,” said Mr. Markle, “if 
so busy a man as Mr. Edison can 
find time and value in reading 
fifty-two trade magazines a month, 
you sheet metal men can well afford 
to find time to read those trade 
magazines in your own field. 
These magazines all contain articles 
the facts of which have been dug up 
and presented to you by someone, 
and they will help you to keep 
posted on new developments.” 

The question of apprentice train- 
ing was another subject upon which 
Mr. Markle touched. “The need 
for skilled workmen is apparent, 
and the only way they are to be had 
is by training boys into the indus- 
try. The immigration laws have 
worked against us in respect to a 
source of skilled labor.” 

Here again Mr. Markle pointed 
out the work of the National As- 
sociation of Sheet Metal Contrac- 
tors in formulating an apprentice- 
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ship training plan. He said that 30 
or 35 public schools have begun 
teaching the sheet metal trade under 
this plan. These schools are located 
in practically every section of the 
country. He mentioned specifically 
a school in California that now has 
the plan under consideration. 

Mr. Markle also touched briefly 
on the work of the United States 
Chamber of Commerce, pointing 
out how that body is constantly on 
the lookout for legislation that 
would be detrimental to business if 
placed upon the statute books. 

Watching Overhead Expense 

There are numerous methods of 
arriving at an equitable overhead 
rate, was the opinion of Mr. 
Markle. But the one he thought 
most feasible is the one which is 
based on a per cent of the produc- 
tive payroll. 

“Not one cent of profit can be 
chalked up as earned on any job,” 
said he, “until all overhead charges 
have been levied against that job.” 
Some of those items which eat 
away the profits if not properly 
charged into the job and which are 
easily overlooked were enumerated 
by Mr. Markle as follows: Rent, 
insurance, taxes, advertising, office 
supplies, telephone and telegrams, 
light, heat, lost time of mechanics, 
car fares to and from jobs, freight, 
drayage, hauling (where own de- 
livery trucks are operated), trade 
paper subscriptions, association 
dues, bad debts, legal expense, de- 
preciation and salaries paid that are 
not included in productive labor. 

Mr. Markle characterized price 
cutting as “the cancer of the indus 
try.” “The only way this odious 
practice can be eliminated,” said he, 
“is through co-operative effort of 
all the contractors in any given 
city.” 

The survey bureau as one means 
of eliminating price cutting came in 
for considerable discussion. In- 
stances were cited where contrac- 
tors had been saved enormous sums 
of money by the quantity survey 
method. Let it be said here, par- 
enthetically, that the survey bureau 
is entirely legal and eliminates the 
possibility of a general contractor 
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playing one sub-contractor off 


against another to produce price 
cutting. 
C. C. Tolg to Head 
Association 

The election of officers resulted 
in making president, C. C. Tolg, 
Waukesha; first vice-president, A. 
R. Podolske, Milwaukee; second 
vice-president, 
hainer, Sheboygan; third vice-pres- 
Anderson, 


Henry 
ident, Joe Madison; 
fourth vice-president, C. 
Racine; fifth vice-president, R. F. 
Schumaker, Watertown; secretary, 
L. Reinke, Milwaukee; treasurer, 
Alfred Goethal, 
geant-at-arms, N. 


Pansch, 


Milwaukee; ser- 
Ording, Sheboy- 
gan. 
Compensation Insurance Tax 
Arouses Ire 

Are the sheet metal contractors 
of Wisconsin being discriminated 
against in respect to the rate—per 
hundred dollar payroll—which they 
must pay for their compensation in- 
surance? Why do the carpenters, 
who, as risks, are on a par with the 
sheet metal contractors, get a much 
lower rate per hundred dollar pay- 
roll than the sheet metal contrac- 
tors? These were questions to 
which answers were demanded. 

Mr. Phifer, a representative of 
the insurance company, attempted 
to explain how the rates were ar- 
rived at and that these rates were 
fair and equitable, but failed to con- 
vince. 

Alfred Goethal opined that the 
only reason the sheet metal men are 
being charged a higher rate than 
the carpenters is that the associa- 
tion had not been active in demand- 
ing a reduction. , 

In order to bring the matter to a 
head, Mr. Jeske made a motion re- 
questing the incoming Board of 
Directors to begin an investigation 
of the matter immediately, with the 
object of getting these rates re- 
duced or at least satisfying the as- 
sociate membership that it is not 
being discriminated against. 

Banquet a Big Success 

The banquet, held in the conven- 
tion hall and given by the members 
of the Travelers’ Auxiliary, was a 
howling success. The eats were 
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fine, the dri—, that is, the enter- 
tainment was a pleasure and a de- 
light. 

Business Outlook Good 

The, Wednesday morning session 
opened with the voting of W. J. 
O’Conneli, of Green Bay, Wiscon- 
sin, intg membership. 

“Should cold air faces be placed 
on the outside or inside walls?” 
was a question which provoked 
much constructive discussion. 

The consensus on this was that 
it depends entirely on the layout of 
the house. The shortest possible 
route back to the furnace should be 
used. 

Mr. Pansch, of Racine, said that 
the pipes should be so placed as to 
make the system as compact as pos- 
There should be the least 
possible amount of air resistance 
and all runs should be made as 
straight and.short as possible. Mr. 
Pansch told of an experience he 
had had in the heating system in 
He. said that by 
making several changes in the loca- 
tion of the cold air he had been able 
to reduce his fuel consumption 25 
In addition to that, he 
had incréased the efficiency of his 
system 25 per cent. Prior to the 
change he had a differential in 
ceiling and floor temperatures of 18 
and 20 degrees. After the change 
was made the differential ranged 
never more than five degrees. 

H. F. Iler of the Madison Gilt 
Edge Company and president of 
the Madison Sheet Metal Contrac- 
tors’ local, also outlined a job which 
he had remodelled, with greater 
efficiency and satisfaction to the 
owner. 


sible: 


his own home. 


per cent. 


R. Jeske told of a remodelling 
job he had had at a cost to the cus- 
tomer of $125, which had saved the 
owner more than a third of his fuel 
bill. 

J. C. Miles, vice-president of the 
Warm Air Furnace Fan Company, 
Cleveland, made a very comprehen- 
sive and illuminative talk on forced 
warm air. “The three essential 
factors in obtaining health and 
comfort,” said Mr. Miles, “are (1) 
connection heat, (2) air motion, 
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(3) humidity.” . The importance of 
“knowing your stuff” in the sale of 
warm air heating systems was also 
illustrated by Mr. Miles in describ- 
ing the B. t. u. 
In closing his most instructive 
lecture on the fundamentals of 


warm air heating, Mr. Miles stated 


that 125 heating men are now tak- 


ing the 15-day free course which 
the Warm Air Furnace Fan Com- 
Cleveland 
from February 1 fo 15. Mr. Miles 
stated that he had prepared a book 
on ‘heating which any heating con- 
tractor could have, free of charge, 
by writing the Warm Air Furnace 
Fan Company and-asking for the 
“temporary booklet on warm air 
heating.” 


pany is conducting at 


The convention “session , closed 
with a short discussion by Mr. 
Markle on the business outlook for 
1927. The gist of Mr. Markle’s 
remarks was that the outlook for 
good business during all*of 1927 
and on into 1928 is favorable, pro- 
vided that labor does not become 
unruly and make impossible de- 
mands. 

He said that the national govern- 
ment’s inaugurated policy of with- 
holding public building until such a 
time when ordinary building ac- 
tivities should slow up had been 
adhered to quite generally. So that 
now there are a number of post 
offices and other public buildings in 
great demand and which will be put 
under construction should other 
building slow up materially. . 

Mr. Markle said the best plan to 
pursue is to anticipate a depression 
by constant and consistent advertis- 
ing, keeping the name and service 
constantly before your public. 

The next convention will be held 
at Milwaukee. 


Carl Rue, Fond du Lac, 
Wisconsin, Wants Furnace. 
and Sheet Metal Catalog 

Carl Rue, 32 West Twelfth 
Street, Fond du Lac, Wisconsin, 
will open a shéet metal shop about 
April lst. He would like to receive 
price lists and catalogs of furnaces 
and sheet metal products. 
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Douglas Malloch Will Entertain 
Illinois Sheet Metal Contractors 
at Convention 


Travellers’ Auxiliary Officers Hold Meeting in Chicago, 
January 3lst, to Perfect Arrangements for Banquet 


RESIDENT R. H. HARRI- 

SON, of the Travelers’ Aux- 
iliary to the Illinois Sheet Metal 
Contractors’ Association, called a 
meeting of officers and directors 
Monday, January 3lst, in the 
offices of the secretary, 620 South 
Michigan Avenue, Chicago, with 


contractors and travelers will go 
over the top. 

Those present were R. H. Harri- 
son, president; Miss E. Cohn, sec- 
retary; J. B. Sauer, treasurer; Lou 
Denoyer, E. C. Carter, J. F. John- 
son, Bill (William P.) Laffin and 
P. M. Lorenz. 





Lou Denoyer, E. C. Carter, R. H. Harrison, Wm. P. Laffin, J. B. Sauer, Etta 
‘ Cohn and P. M. Lorenz 


the object of making arrangements 
for their part of the Illinois con- 
- vention at Ottawa, Illinois, April 6 
‘and 7 (not the 5th and 6th as 
previously announced ). 

The Travelers’ Auxiliary, as cus- 
tomary, will be hosts at the ban- 
quet to the sheet metal contractors 
during the convention. Elaborate 
preparations are being made for the 
banquet on the evening of Wednes- 
day, April 6th. The best musicians 
obtainable in this section of the 
state will furnish music during the 
dinner and for the dancing to fol- 
low. 

Lou Denoyer brought a message 
from the Ottawa local telling how 
that local is working with real en- 
thusiasm to make this convention 
one that will be long remembered 
for its educational value. It is 


hoped that the attendance of both, 


Entries are beginning to come in 
for the $100 Prize Window Dis- 
play Competition (full details of 
which will be found on page 37 of 
this issue. 


One thing that the Travelers’ 


_Auxiliary has determined to do is 


to work with the contractors all the 
year round, not only at the annual 
convention, and this window dis- 
play competition is just one of the 
many real helps that are planned. 
Another meeting of the Board 
will be called before the annual 
meeting. Remember the dates of 
the annua! meeting at OTTAWA, 
ILLINOIS, APRIL 6 AND 7. 
The ladies in attendance will be 
presented with beautiful gifts. 
Douglas Malloch, “The Poet Who 
Makes Living a Joy,” whose humor 
and inspiration is always a refresh- 
ing feature, will be the feature 


hN 
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_ A New Skylight 


Manufacturer Enters 
the Field 


Beginning with the first of the 
year, the skylight constructions, the 
Steelead, and the 3-Way ventilating 
skylights, formerly made by the 
American 3-Way Luxfer Prism Co., 
Cicero, Ill., will be manufactured 
and sold by a new company, Sky- 
lights, Inc., 58 East Washington 
Street, Chicago. 

During the past four years the 
American 3-Way Luxfer Prism Co. 
has developed the skylight construc- 
tion called Steelead: This is a pat- 
ented design consisting of a steel 
T-bar encased in a seamless lead 
sheet of special design so that the 
glass is held on lead by lead with 
no putty or packing and no springs 
or clips. The other design, the 3- 
Way ventilating skylight, is, as its 
name indicates, of the ventilating 
type. This construction is to be de- 
veloped so that it will be possible 
for sheet metal contractors to pur- 
chase and install this standardized 
construction. 

The personnel of Skylights, Inc., 
includes I. G. Brown as the execu- 
tive head, with Samuel B. Harding 
as his assistant. R. B. Newell, who 
organized the sales plan and pro- 
duced the promotion literature for 
the American 3-Way Luxfer Prism 
Co., will continue in the same rela- 
tionship with the new corporation. 

The American 3-Way Luxfer 
Prism Co. has retained its sidewalk 
lights and prism transom specialties 


Frank H. Lesselyong, 
Ironwood, Michigan, Dies of 
Heart Attack at Milwaukee 
During Hardware Convention 
Frank H. Lesselyong, president 
of the Frank H. Lesselyong Hard- 
ware Company, Ironwood, Michi- 
gan, died February 1 at the home of 
J. W. Clark, 703 Delaware Avenue, 
Milwaukee, where he and Mrs. 
Lesselyong were staying. Mr. Les- 
selyong’s death was caused by a 
heart attack. He was 63 years old. 
Mr. and Mrs. Lesselyong had 
gone to Milwaukee to attend the 
Wisconsin Retail Hardware Con- 
vention, 
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Flexibility of Sheet Metal Cornice Design 
Makes Them Desirable 


Illustration Shows One Method 
of Making Cornice Pattern 


By O. W. Korue, Principal St. Louis Technical Institute 


HEET metal cornices have great 
flexibility in that they allow a 
variety of design and manufacture. 
Sheet metal, being light weight 
and of continuous length, allows for 
wide projections and large brackets, 
a feature which is quite out of the 
ordinary for the heavier materials. 
But when we observe the later archi- 
tectural styles used on office build- 
ings, the cornice is largely elim- 
inated and a satisfactory effect is 
produced by a system of ornamental 
design or arches of other construc- 
tion that satisfies the light and shade 
cast to set out the building properly. 
Most architects do not think it any- 
thing to specify considerable angle 
iron and cobble out a wall with much 
more solid material, in order to sup- 
port a stone or terra cotta cornice. 
Sheet metal men must not delude 
themselves that stone and terra cot- 
ta is no good for architectural cor- 
nice work just because a few in- 
stances have occurred where parts of 
a cornice have dropped to the side- 
walk. There are still more records 
where entire sheet metal cornices 
have been blown off and destroyed. 
Such conditions are not the fault of 
the material, nor in many cases the 
fault of the designing architect, but 
it is the fault of workmanship. 

The falling of stone and terra cot- 
ta cornices is only an incentive for 
better construction to be forced into 
general use by the terra cotta and 
stone folks. This lesson the sheet 
metal men should have learned 
from the past generation and if they 
have and we can impress it suffi- 
ciently strong on the coming gen- 
eration, sheet metal will have many 
advantages over the other material 
for quite a while. The main item at 
the present time is one of price. 

So, in developing cornice work, 
numerous miters are met with, and 
it is always of interest to tradesmen 


for the proper reading of plans and 
taking measurements that we show 
these drawings. Measurements 
should ordinarily be taken along the 
wall line of the structure and the 
projections of outside miters should 
be added. 

Thus in our present drawing the 
wall line measures 4 feet 11 inches, 
with an offset of 7 inches for a jog 














In this article Mr. Kothe has 
given one or two definite rea- 
sons why the stone and terra 
cotta cornice has superseded 
the sheet metal cornice. He 
places the responsibility. largely 
on the shoulders of the sheet 
metal men themselves. But con- 
trary to the usual practice, Mr. 
Kothe offers a solution to the 
problem of bringing the sheet 
metal cornice back into popular 
favor. Mr. Kothe has studied 
the ramifications of the sheet 
metal industry and knows his 
onions. 





in the wall that is 20 inches wide 
and then from here again the wall 
continues 5 feet 5% inches. To this 
the projection of the cornice should 
be added for each outside miter. No 
addition is made for inside miters 
for the reason that part of this is 
cut away and measurement is taken 
from the corner. 

The general practice in estimating 
cornice work has been largely guess 
work; the shop owner looks at the 
cornice and a few figures pass 
through his head; a few more fig- 
ures and he establishes the price. 
Sometimes he makes money and 
more times he does not. Some esti- 
mators add the projection to the 
depth of the cornice which in itself 
is approximately alright, but it is 


never correct. The only way to ar- 
rive at the correct girth, and this 
is always important nowadays be- 
cause of the price of material and 
especially with sheet copper, the 
true girth of the cornice should be 
accurately determinea. 

This is only done by making a 
full sized detail and measuring the 
girth, and if the design is too large 
then the details should be worked 
out to a sufficiently large scale. 
Many inen will say that this is too 
much work, but it is the only accu- 
rate way, and if a man wighes accu- 
rate accounts he must go at it cor- 
rectly. A wrong guess on a copper 
cornice where the girth must be 
made from 2 to 6 inches wider than 
figured on and where the cornice is 
a hundred feet long or more, a con- 
siderable sum is wrapped up in this 
little narrow strip. Often the dif- 
ference of the seams that are lost 
sight of is enough to take away the 
profit on a job. 

In developing such patterns the 
procedure is very simple, since the 
one pattern is necessary for an out- 
side miter and can also be used for 
the inside miter. Divide all curved 


lines in equal spaces of section A 


and pick each member, bend and set 
it up above 1-20 and draw horizon- 
tal lines. Then from each point in 
the detail A erect lines to cross 
those in stretchout of similar num- 
ber. This establishes the intersec- 
tion for tracing the miter line. The 
portion te the right is an outside 
miter pattern, while the piece that 
falls off as at the left is for the in- 
side miter. Lugs should be allowed 
on one edge, as the drawing D 
shows, where the miters are drawn 
up tightly and riveted and tacked 
with solder in these lugs. 


After this a zinc strip should be 


soldered over the miter as at E 
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which makes a secure job. If the 
miter cracks in the solder, the zinc 
strip has enough flexibility to pre- 


Patterns for Cornice Miters. 


vent a break and this, therefore, 
makes a much better job than mere- 
ly to solder the miter and let it go. 


Ohio Auxiliary After a Big 
Convention Attendance 


Meeting to Be Held at Colum- 
bus, Ohio, February 23 to 25 


HE Jobbers’ and Salesmen’s 

Auxiliary to the Sheet Metal 
Contractors’ Association of Ohio is 
bent on getting as many as possible 
of the sheet metal contractors in 
Ohio to the convention of the state 
association. Here is a letter that is 
being mailed out to jobbers and 
manufacturers from the Auxiliary 
secretary's office. 

“We are enclosing a program of 
the coming convention of the Ohio 
Sheet Metal Contractors to be held 
at the Neil House, Columbus, Ohio, 
February 23, 24, 25, 1927. You will 
note that there has been ample pro- 
visions made for an interesting, in- 
structive as well as entertaining con- 





vention and should have the hearty 
co-operation of each and every 
jobber and manufacturer who has 
salesmen or does business with the 
metal contractor in the state of 
Ohio. 

“The Auxiliary officers don’t 
think they are asking too much of 
you in asking you to get in touch 
with each one of your salesmen and 
have them urge the dealers to attend 
this conventton and to talk conven- 
tion as much as possible. Please 
impress on your salesmen to tell the 
dealers that they do not have to be 
members of the State association, 
we want them to come, bring their 
ladies and we can assure them a real 


time that will make them want to 
come to all conventions from now 
on. 

“We trust that your firm will be 
represented at this convention 100 
per cent. 

“If you find it possible, we would 
appreciate it if you could get out 
a circular letter to all your Ohio 
accounts about February 15. Use 
your own ideas as to wording but 
bring to bear the one main point the 
dealers who do not belong are just 
as welcome as those who do and to 
close up shop and come. We firmly 
believe that with a few hard hit- 
ting letters from a few jobbers and 
manufacturers that we can have the 
largest attended Sheet Metal Con- 
tractors’ Convention ever held, na- 
tional or state. 

“It’s up to the manufacturer, 
jobber and salesman to put this over 
and the Auxiliary officers feel sure 
your firm will do more than their 
share for the success of the conven- 
tion.. Thanking you in advance for 
your co-operation, we beg to re- 


main.” 
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Mississippi Sheet Metal Men Meet 
at Meridian, Jan. 18 


Several New Members Taken in at Con- 
vention—Organization Doing Good Work 


NCREASING interest in asso- 
ciation work was manifest by the 


members of the Sheet Metal Con- 


tractors’ Association of Mississippi . 


at their convention at Meridian, 
Mississippi, January 18, 1927, ac- 
cording to Secretary J. C. Thomas, 
of Corinth, Mississippi. 

Among the prominent speakers 
present at the convention were J. 








J. C. Thomas, Secretary 
C. Miles, of the Warm Air Furnace 
Fan Company, Cleveland, Ohio, 
and C. L. Bailey, of the Sheet Steel 
Trade Extension Committee. 

Officers elected were as follows: 
President, W. A. Dill; Columbus; 
first vice president, Morris Roth- 
stein, Vicksburg; second vice presi- 
dent, N. A. Rice, Gulf Port; treas- 
urer, John Kirkland, Meridian, re- 
élected; secretary, J. C. Thomas, 
Corinth, reélected. 

The board of directors is as fol- 
lows: Steve Loughnan, Vicksburg; 
John Kirkland, Meridian; Joe 
Waters, Clarksdale; T. J. Holmes, 
Natchez; N. A. Rice, Gulf Port; 
Ray Right, Jackson. 

It will be recalled that the Mis- 
sissippi organization was formed 


just about a year ago. It was put 
into operation for the purpose of 
benefiting the sheet metal and 
warm air heating industries; for 
the purpose of having a centralized 
body through which such agencies 
as the Sheet Steel Trade Extension 
Committee, the Copper & Brass Re- 
search Association and the Amer- 
ican Zinc Institute can get in touch 
with the sheet metal contractors and 
warm air furnace installers residing 
and working in the state of Missis- 
sippi. 

Send in your items of news. We 
want them. 
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D. A. Hossler Made 
Director of J. M. & L. A. 
Osborn Company, Cleveland 

Mr. D. A. Hossler was elected a 
director of the J. M. & L. A. Os- 
born Company, Cleveland, Ohio, at 
the annual meeting of the stock- 
holders of that company, held Janu- 
ary 31, 1927. 

Mr. J. W. Harrison was elected 
vice-president of the company to 
succeed Mr. Emmet J. Strong, who 
had found it necessary to resign on 
account of ill health. Mr. John 
Decker was appointed sales man- 
ager to succeed J. W. Harrison, 
who formerly occupied the posi- 
tion. 

Mr. Hossler has been in the em- 
ploy of the company twenty-eight 
years, while Mr. Harrison has 
served this same company thirty- 
one years. 


. 


Texas Sheet Metal Men Planning 
Big Rodeo for Convention 


If You’ve Bragged About Your Ability to 
Ride You’ll Have Chance to Demonstrate 


HOSE Texans are surely busy 
preparing a grand affair during 
the national convention week— 
April 24 to 29, Here’s the latest 
news from the Lone Star state 
boys: 
Cowboys Will Ride ’Em! 
“Texas in its wildest as well as 
its most hospitable state will be 
shown to the members of the Na- 
tional Association of Sheet Metal 
Contractors in Dallas April 24-29. 
“A real, live, honest-to-goodness 
rodeo is being planned as one of the 
entertainment features for the com- 
ing convention. Jule Gerock, Joseph 
Gardner and George Harm will 
have a chance to show what kind of 
pioneers they would have. made. 
Wild horses — so w-w-w-i-l-d that 
they'll make your teeth chatter—will 
be ‘broke in’ and regardless of your 
age, height, or intelligence you will 
be allowed a trial at these ferocious 
beasts. 
“The nice part about Dallas is 
that you may see some of the ‘real 
West’ with eastern comfort. So if 


you haven’t ever witnessed a rodeo 
—a real one, we're speaking of and 
not one of those ‘wild west shows’ 
they bring to the East—you simply 
must net miss this convention. 
“Dallas members are working 
very hard to have the best’ conven- 
tion ever held. What they expect 
of the contractors all over the coun- 


try is their presence. 


“Think ‘convention’ from now 
until the 24th of April; if you 
dream, dream convention; talk con- 
vention; and, above all, when you 
travel, travel to the convention 


April 24.” 


Michigan Sheet Metal 
Men Preparing for 
Grand Rapids Convention 


The Grand 


Rapids, Michigan, 
Sheet Metal Contractors’ Local 
held a meeting February Ist and 
have completed their plans for their 
part of the annual state convention 
to be held in Grand Rapids, March 
1 to 3, according to Frank Ederle, 
secretary. 
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A group of entertainers have 
been engaged from the Keith-Albee 
Vaudeville Circuit to appear at the 
dinner, which will be held at the 
Elks’ Temple Tuesday, March Ist. 

Transportation, finance, and re- 
ception committees have all been ac- 
tive and are in readiness to greet 
the crowds that are expected to 
attend. 


The Travelers’ Entertainment 


AMERICAN ARTISAN 


Committee held a meeting last Sun- 
day and have dlso completed their 
plans for the Auxiliary banquet. 
At this meeting a picture of the 
committee was taken for the Pro- 


e . * 
gram Book for the national con- 


vention in April. 

A highly instructive and interest- 
ing program has been arranged by 
the secretary's office which will be 
announced later. 


Kentucky Sheet Metal Contractors 
Approve Lien Law 


Spirit of Cooperation Pervades Annual 
Convention at Lexington, January 26 


HE Sheet Metal and Roofing 
Contractors’ Association of 
Kentucky is firmly opposed to the 
practice of some manufacturers 
selling sheet metal products direct 
to general contractors and consum- 
ers. This fact was very strongly 
emphasized at the annual meeting 
of the Kentucky men held on Janu- 
ary 26th, 1927, at the La Fayette 
Hotel, Lexington, Kentucky. 

The Association also went on rec- 
ord as approving the ideas of Sec- 
retary Hoover regarding the recom- 
mendations made by Mr. Hoover's 
Committee on the uniform lien law. 


There was a very good attend- 
ance at this meeting, and the entire 
proceedings were attended by a 
very good spirit of co-operation. 
The officers elected were as fellows: 

President, Mr. J. F. Mattingly, 
Owensboro, Kentucky; First Vice 
President, Mr. Albert Fink, Louis- 
ville, Kentucky ; Second Vice Presi- 
dent, Mr. J. E. Cartwright, Louis- 
ville, Ky.; Third Vice President, 
Mr. J. W. Harper, Louisville, Ky. ; 
Secretary, Mr. L. D. Stiglitz, Louis- 
ville; Treasurer, Mr. L. H. Harp- 
ring, Louisville; Directors, Mr. 
Cranfill, Lexington; Mr. Conn, 
Lancaster, and Mr. Pace. 

Report of Resolutions 
Committee 

Resolved, That this association 
reaffirm our opposition to the prac- 
tice of some manufacturers, that is, 
of selling sheet metal goods and 
materials for roofing direct to the 


general contractors and consumers, 
and further advising the public that 
these materials can be erected and 
installed by unskilled workmen, at a 
cost which the manufacturer him- 
self knows and admits is ridiculous, 
and which the owner discovers to 
his sorrow was not as represented, 
always resulting in a very unsatis- 
factory and a very costly job. 

Be it Further Resolved, That a 
copy of this resolution be sent to 
the AMERICAN ArTISAN, the Sheet 
Metal Worker and our National 
Journal. 

Resolved, That this Association 
approves the ideas of Secretary 
Hoover as to the recommendations 
to the various States for their adop- 
tion of a Uniform Lien Law that 
will protect owner as well as all 
parties furnishing labor or mate- 
rial, both new as well as replace- 
ment, or repair construction. 

Be it Further Resolved, That we 
approve and endorse the work of 
the Committee on Standardization 
and Simplified Practices. As the 
consequence of this Committee 
work will result in a direct saving 
to the buying public of this country, 
and we as Sheet Metal Contractors 
and Heating Contractors can tes- 
tify to the fect that the public is 
now purchasing sheet metal in 
heavy gauges and of better material 
at no additional cost to them. 


Be it Further Resolved, That a 
copy of this resolution be sent to 
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the AMERICAN ARTISAN ‘and the 
Sheet Metal Contractor. 

QO. E. Hutchinson, J. E. Merrick, 
James Anderson. 


Resolve to Cut 
Overhead, Credit 


Executive Advises 


Pay less attention to volume and 
more to overhead is the New Year’s 
resolution suggested to business 
men by J. H. Tregoe, executive 
manager of the National Associa- 
tion of Credit Men, in his regular 
monthly letter mailed to the asso- 
ciation’s members recently. 

“We have,” Mr. Tregoe says in 
his letter, “become veritable fanatics 
on volume. Many of us believe that 
volume is the producer of all profit. 
But we can find many instances 
where volume has increased losses. 
By concentrating on volume, we 
lose sight of the open  spigots 

“It is axiomatic that prices must 
be right in order to attract business 
and to increase consumption. Prices 
control orientation in the direction 
of the buyer and the seller. Prices 
must yield proper profits and at- 
tract business. To keep prices and 
profits right, overhead must be 
right. There are many items of 
cost that arise without attracting at- 
tention, but which often offset 
profits and put enterprises in dis- 
tress. 

“Overhead is mostly thought of 
as fixed costs of operation, but 
overhead also includes intangible 
losses. For instance, the cost of 
carrying past due receivables is 
part of a concern’s overhead. Very 
few enterprises take this cost into 
account. Also, allowing long terms 
as a means of securing volume in- 
creases the operating costs and it is 
an overhead which does not often 
receive attention. If a customer is 
offered goods that are priced on a 
basis of 60 days, succeeds in buying 
them on a basis of 2 per cent for 
cash the 10th of the month follow- 
ing delivery, this difference in- 
creases the operating costs of the 
business. How frequently this ex- 
pedient is resorted to for the sake 
of volume without any thought of 
how it reduces profits.” 
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The Most Important Thing in 
Welding" 


By S. W. Micter, Consulting Engineer Union Carbide 


WANT to say first that fusion 
welding is in no way different 
from any other operation, because 
any operation can be either a suc- 
cess or a failure. It is true that the 
manipulation of the welding blow- 
pipe is different from that of a lathe 
or other machine, but the same prin- 
ciple underlies both operations. 
Stated briefly, it is that the pro- 
cedure used must be correct if suc- 
cess is to be desired, and it is at once 
evident that as procedure involves a 
number of elements, each one of 
them must be correct if the process 
is to be successful. 
It is quite possible that at this 
stage some one will point out that I 
am not going to speak of only one 
thing, but of many things, and I am 
willing to agree with him, but in our 
everyday life we frequently apply a 
name to a thing which is composed 
of many-elements or compounds, all 
of which are necessary to the article 
in question in order that it may be 
what it is. An apple is composed of 
a number of elements and chemical 
compounds, but we have no diffi 
culty in distinguishing an apple 
from other articles. In the same 
way, procedure is made up of a 
number of elements, but we should 
have no difficulty in classifying pro- 
cedure as one particular thing. I 
consider that procedure involves 
everything that has to do with the 
making of an article, and in general, 
the following elements may be con- 
sidered as essential to procedure, re- 
gardless of what is being made: 
1. Design. 
Materials. 
Methods. 
Operators. 

. Supervision. 

6. Tests. 

I might elaborate at great length 
on each one of these items in connec- 
tion with welding, but I will content 
myself with putting into as few 


*Paper presented at the International 
Acetylene Association Convention, held 
in Chicago recently. 


words as possible what I have to 
say. 

1. Design. This must be such as 
will enable the welder to weld easily 
and cheaply and to do good work. 
Designs suitable for other forms of 
joining than welding are frequently 
very unsuitable for welding, and it 
is necessary for the designer to for- 
get the other types of joining, and 
to learn to use those suitable for 
welding. 

2. Materials. These must be such 
as will result in clear, sound welds, 
so that both the base metal and the 
welding rod must be selected with 
this in view. Also the welder must 
be considered, because while he may 
be able to use materials that are 
hard to weld, and while it might be 
necessary in some cases to do this, 
yet for general work this should be 
avoided, and materials should be se- 
lected accordingly. 

3. Methods. This 
ticularly to the use of suitable jigs, 
fixtures, clamps and other tools and 
to the order and way in which the 
various parts of the whole opera- 
tion, including the preparation and 
finishing, are performed. Any of 
these things that make it easier to 
get better work are an advantage, 
and each design should be studied 
with this in view. 

4. Operators. As in all other 
cases, much depends on the operator 
but if he is handicapped by im- 
proper design, materials, or meth- 
ods, the best results cannot be ex- 
pected no matter how good he is. I 
disagree with the idea that the oper- 
ator is the most important link in 
the chain. I do not think that any 
one of the items mentioned is of 
superior importance to the others. 

5. Supervision. As in any other 
work, competent and careful super- 
vision is necessary and the super- 
visors must be competent to per- 
form their duties. The supervisor 
should know not only the actual 
welding operation, but all other 
parts of the work. 
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6. Tests. A weld cannot be in- 
spected internally to determine its 
quality but it has been amply dem- 
onstrated that tests can be devised 
that will prove the integrity of the 
welded structure, provided the other 
links in the chain receive the proper 
attention. There are many other 
structures to which the same state- 
ment applies. One of the best illus- 
trations is concrete. There is no 
way of inspecting the interior of 
concrete and procedure control in 
its construction is necessary and has 
been carried to a very high degree 
of development. The testing of 
concrete structures is done in prac- 
tically tlie same way that welds are 
tested, by applying a test load of 
more than the normal working load 
and it has been found by experience 
in both concrete and welding work 
that when the procedure is proper, 
safe results are always obt&ined. 

Procedure control in welding has 
shown its value in many cases not 
only in better work but in reducing 
the cost and increasing the produc- 
tion. I strongly believe that it is the 
most important thing in welding. 





Tread Mills 


From Hamilton and Hamilton, R. R. No. 
1, Springfield, Ohio. 


Who makes tread mills for bulls, 
goats, dogs and ponies? 

Ans.—Gowanda Agricultural 
Works, Gowanda, New York, and 
Messinger Manufacturing Com- 
pany, Tatamy, Pennsylvania. 
Copper or Galvanized Hot. Tamale 

“Perfect” Cast Iron Furnace 


From Ideal Sheet Metal Works, 204 
Cedar Street, Muscatine, Iowa. 


Please advise us who makes the 
“Perfect” cast iron furnace. 
Ans.—Richardson and Boynton 
Company, 3641 South Ashland 
Avenue, Chicago, Illinois. 
“Iwan” Ventilator 


From Republic Metalware Company, 
1500 South Western Avenue, Chicago, 
Illinois. 


Who makes the Iwan ventilators ? 
Ans.—Iwan Brothers, South 
Bend, Indiana. 
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Increasing Business by 
Greater Effort 


ERY often we hear a sheet metal contractor com- 

plain that he cannot ‘get business. Business seems 
to be going to the rot for him, and he seriously con- 
siders getting out of the business. It would be better 
for the industry if such men would get out, but unfortu- 
nately for the industry, before they do get out, they start 
doing such things as slashing prices, giving big discounts 
and numerous other practices that do anything but build 
business for them. 

The whole trouble with these sheet metal contractors 
is that they do not understand the correct methods to 
employ in making additional sales. They take whatever 
work comes their way and let the matter drop with that. 
If the amount of work they get keeps them alive, all well 
and good. If not they blame the industry. 

A very good illustration of how to increase skylight 
sales by sheet metal men was given by John Plaski while 
speaking before the sheet metal contractors on the west 
side of Chicago recently. Mr. Blaski said that much 
harm has been done the sheet metal business by faulty 
installation of skylight, but for the most part the con- 
tractors themselves are to blame for not getting more 
of this work. 

“Consider the florist,” said Mr. Blaski, “They build 
themselves houses that are almost completely made of 
glass. ‘The ventilating of these houses is the most im- 
portant consideration for the builder. The florist knows 
that unless he provides proper and adequate ventilation 
for his plants he is not going to get the production he 
must, in order to enter that competitive business. 

“This is flowers, mind you. How much more force 
is that argument going to have when it is presented to 
the manufacturer who is employing large numbers of 
human beings in his factories? If flowers and plants 
need adequate ventilation and sunshine, in order to pro- 
duce their best, is it not doubly true that human beings 
need a similar consideration, in order to produce the 
greatest amount of work for their employers? 

“No employer can deny that the human system func- 
tions best in rooms that are properly heated and venti- 
lated. Every employer wants to get the maximum pro- 
duction from his employes; therefore, a great deal of 
skylight business can be had by the sheet metal con- 
tractor from this source if he goes about it in the right 
manner.” 

Business of this kind is not going to walk into your 
shop of its own accord. Employers of labor have got 
to be convinced that by making this additional invest- 
ment in the skylight they are going to increase the effici- 
ency of their employes, and so increase their profits by 
cutting down their per unit labor costs. 

The sheet metal contractor who waits for business to 


come to him has a long wait ahead. Go out and analyze 
a man’s factory and find out what his needs are. Then 
you will be in a position to talk greater efficiency to him 
and in that increase your own business. It has been 
done and is being done every day by those contractors 
who are today getting the business. 





Discard the Frock Coat When 
Writing Ad Copy 


OUR dollar copy in fifty thousand dollar space! 

Perhaps that’s a little steep for the average sheet 
metal contractor. But the idea back of it is all the same, 
whether you're spending fifty or fifty thousand dollars 
a week ior advertising. 

When considering advertising, many sheet metal con- 
tractors overlook the main consideration—the message. 
Their copy does not reflect their own personality. For 
instance, a newspaper advertising salesman comes into 
their shop and says: “Mr. Jones, I believe our paper 
could increase your business materially if you would 
consider a definite advertising schedule.” Following this 
introduction, he presents whatever facts he has to prove 
his contention. It sounds plausible, and the contractor 
is won over to advertise. Then comes the thin ice, with 
no sign marked: “danger!” 

Who’s going to write the copy? The salesman im- 
mediately volunteers to do it, but he knows nothing at 
all about the sheet metal business and its special prob- 
lems, although he may be well versed in advertising gen- 
erally. His copy, therefore, is bound to be stilted. 

The contractor feels that he’s no good at writing. 
But he has a sneaking feeling that if he allows the ad- 
vertising man to write his copy, it is not going to be 
what he wants. So he agrees to produce the copy. But 
the minute he sits down to write the pen stiffens in his 
hand. He dreads the ordeal and puts it off until the 
last minute. 

The result is that the space which carries the ad of 
the contractor is not given a fair chance. The contractor 
is talking to his prospective customers, to be sure. But 
in the copy he’s all dressed up in a frock coat and high 
collar. Uncomfortable and awkward is the way he feels. 
The advertising does not pull, and the contractor blames 
the advertising or the medium used, wiien in reality he is 
himself to blame. 

Without question, the contractor should write his own 
advertising copy. When writing that copy he should 
write as he would talk to his prospect were that person 
beside him in the store. Just imagine old Jim Jones or 
banker Smith standing beside you on the street or in 
your shop and you are doing the talking. Be yourself! 
That’s the way to get your message across. This cor- 
diality and warmth will reflect itself in your copy and 
the orders will be forthcoming. 
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“The essence ef humor is sensibility; warm, tender fellow- 
feeling —Carly’ 


with all ferms of existence.” le. 
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ALCOR PELLALABILBBLEEPLEEED 


I received a postal from Jules 
Gerock of Gereck Brothers Manu- 
facturing Company, St. Louis, the 
other day. The card was mailed 
from Sedalia, Missouri, where 
Jules had been to assist in the or- 
ganization of the sheet metal con- 
tractors of that city. It was very 
nice of Mr. Gerock to drop me that 
little missive and I surely appre- 
ciated it. The Missouri state asso- 
ciation will hold its annual conven- 
tion at Sedalia July 12 and 13, 1927. 

. *.2 

A. G. Pomrening,. of the R. J. 
Schwab & Sons Company, sure 
knows how to handle men. Per- 
haps he got his experience while 
running a Jewish theater in Mil- 
waukee. Be that as it may, he cer- 
tainly has it. At the banquet of 
the Wisconsin Sheet Metal Con- 
tractors Association in Milwaukee 
this week “Pom” held a_ whole 
group of salesmen at bay, including 
Bill Laffin and Jack Barclay, which 
is going some. Jack Barclay was 
bent on singing a solo while the 
toastmaster was trying to crack a 
joke on Art Podolske, while all 
through the whole affair Al Goethal 
was worrying about the rate differ- 
ence on compensation insurance 
between that which the sheet metal 
men must pay over and above that 
which the carpenters pay. I’m not 
prepared to say whether the liquids 
he imbibed at the banquet did or 
did not depress him just a little. 

* * * 


C. C. Tolg has been made presi- 
dent of the Master Sheet Metal 
Contractors’ Association of Wis- 
consin. I want to congratulate the 
nominating committee of the asso- 
ciation for the good judgment they 
displayed in selecting Mr. Tolg to 
head their organization. Mr. Tolg 
has the interests of the industry 
thoroughly at heart. He is a man 
of ability and actions. He will 
most certainly give as good an ac- 
count of himself in the office as did 


the retiring president, Frank Rein- 


ick of Madison. 
* * x 


When Wifey Takes the Wheel 

Doctor (to patient—Frank Har- 
rison——who claims to be a nervous 
wreck )—What are your symp- 
toms? (You'd think he 
nervous wreck to hear him laugh.) 


was a 


Frank—I jump when I hear a 
telephone; the door-bell sends me 
into hysterics. Any stranger com- 
ing to the house frightens me out 
of my life, and I’m afraid to pick 
up a newspaper. Do you know 
what’s wrong with me? 

Doctor—Yes. 
car, too, 


My wife drives a 


* * * 


There are two men who have al- 
ways been familiar figures at the 
convention of the Master Sheet 
Metal Contractors’ Association of 
Wisconsin whom I failed to see at 
the meeting held at Milwaukee this 
week. They are Otto Geussen- 
haener of Sheboygan and Joseph M. 
Hollitz of Milwaukee. Whether 
they were ill or in Florida I do not 
know, but I certainly do hope that it 
was not illness that kept them away. 

2S 


Last Royal Prerogative 

The New York World’s Rome 
bureau reports that when the King 
of Italy was signing some state 
papers, he dropped his handker- 
chief. Mussolini picked it up and 
said, “I trust your Majesty will al- 
low me to keep this as a souvenir.” 

“T fear not,” answered the king. 
“It is the one thing left which you 
let me put my nose into.” 

* * *” 


In New York 

Friendly German (to waiter )— 
“Wie gehts ?” 

Waiter—“One 
cakes,” . 

German—* Nein, nein!” 

Waiter—“Nine? Boy, you sure 
are hungry!” 


order of wheat 
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Between Towns 

A man and a woman stopped the 
bus in Stevens Point, Wis., in front 
of the courthouse: 

“There’s one building,” remarked 
a fellow-traveler, “when people get 
off at, it means trouble.” 

“Oh, I don’t know,” said another, 
“maybe they are going to get a mar- 
riage license.” 

“That’s what I said.” 

es @ 
Fatal Mistake 

Travers: “A burglar got into 
my house at three o’ciock this morn- 
ing, when I was on my way home 
from the club.” 

' Waters: “Did he get anything?” 

Travers: “He certainly did! 
The poor beggar is in the hospital. 
My wife thought it was me.” 

* ok ¥ . 
Wonderful 

Mike: “This is a great country, 
pa” 

Pat: “And how’s that?” 


Mike: “Sure, th’ paper sez yez 
can buy a five-dollar money order 
for three cents.” 

* * * 


Why Stenographer Left 
“See here, old man, where is that 
good looking stenographer you had 
last week ?” 
“She caught me kissing my wife 
and left without notice.” 
* a * 


Make the Best of Life 


What’s the use of always fretting 
Over ills that can’t be cured? 

What’s the use of finding fault with 
What we know must be endured? 


Does it make our burdens lighter 
If we grumble ’neath their load? 
Does it make life’s pathway smoother 
If we fret about the road? 


Better use our time than fill it 
Full of sighs and vain regrets 
Over some imagined blunder— 
As does he who always frets. 


We cannot expect life’s pathway 
To be always strewn with flowers; 
Nor the time which God has given 
To be all made of happy hours. 


Storms will follow every sunshine, 
Grief be mixed with every joy; 

And ’tis best that it should be so— 
Gold’s too soft without alloy. 


Half our trouble’s our invention, 
We're to blame for half our strife; 

Then, if life is what we make it, 
Why not make the best of life? 
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Warm Air in Stairway Causing Green 


Bay Job to ‘‘Reverse’’ 


Cold Air from Second Floor Backs Warm 
Air Sinks, Stopping Flow of Warm Air 


HAT the 12-inch warm air 

duct at the bottom of the stair- 
way of the second floor in the Green 
Bay, Wisconsin, reversing cold air 
problem is the cause of most of the 
trouble, is the theory of Mr. Louis 
R. Grams, 1985 Madison street, 
Saginaw, Michigan. In support of 
his theory Mr. Grams said: 

“In your publication of January 
15, 1927, you give the basement and 
first floor plan of a furnace in- 
stalled by the Green Bay Hardware 
Company, Green Bay, Wisconsin, 
which reverses upan occasion, warm 
air coming out of the cold air ducts. 

“TI find several irregularities in 
this installation which may cause it 
to reverse. 

“First, the 12-inch warm air open- 

ing in the stairway. The plan shows 
this to be at the bottom of the stair- 
way. There is a door located at the 
bottom of the stairway which, when 
closed, will cause the warm air duct 
located there to act as a cold air 
-return. The reason for this is that 
when the door is closed the cold air 
settles down to the lowest level 
from the second floor, which is, of 
course, the well or stairway. From 
that point the cold air works its way 
on down into the furnace bonnet 
over the top of the furnace. This 
action has the effect of holding the 
warm air in, preventing it not only 
from going up through this duct, 
but also preventing it from going 
into. any of the other warm air 
ducts. Therefore the lower portion 
of the furnace casing heats and the 
warm air flows out through the cold 
air returns. 


“Secondly, in checking up on the 
warm and cold air pipes, I find that 
465 inches of warm air have been 
taken off, while there are at most 
only 458 inches of cold air returned. 
In explaining why I say there are 
only 458 inches taken back to the 
furnace, I want to make this obser- 


vation, that the two 16-inch and the 
one 12-inch cold airs combined 
carry 515 inches of air, but, as the 
plan shows, the 12-inch pipe is 
taken between the two joists and 
the most that can be taken from a 
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6-inch wall is 56 inches, therefore 
the slight discrepancy of cold air 
return. 

“IT am including a floor plan of 
this problem, showing how I should 
have installed this furnace which, 
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How Mr. Grams Would Arrange Job. 
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when completed, I should gladly 
guarantee not to reverse. 

“The plan shows a cold air return 
placed in the stairway where the 
warm air now is, and a 9-inch pipe 
to the stack leading upstairs. 

“T have also shortened the pipe to 
the bath room and have changed 
the cold air returns from two 16- 
inch and one 12-inch pipes to three 
14-inch pipes. This rearrangement 
will take 415 inches of warm air off 
the furnace and return 462 inches. 


“Notice also the change in the 
cold air face in the living room. My 
reason for doing this is to straighten 
out the cold air box in order to get 
better results. 

“T have also shown some cold air 
shoes for this job and recommend 
that they be 12 inches high and 15 
inches wide at the casing. This 
style of cold air shoe brings all of 
the return air down under the fire 
pot. 

“I may have gone farther with 
this case than I should have, but 
have done nothing more than give 
my opinion as I see it, together with 
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In this article Mr. Grams 
tells why he believes that the 
well formed by the closing of 
the stairway door in the Green 
Bay “reversing” cold air prob- 
lem causes the trouble. His 
opinion is that the cold air 
from the second floor sinks into 
the bottom of the stairway. If 
the stairway door is open, the 
cold air goes on down into the 
first floor room. If the door is 
closed, however, the cold air 
continues to sink on into the 
warm air pipe, cooling the 
warm air in that pipe as it goes 
down. When it reaches the 
furnace hood, it stops the warm 
air from circulating into the 
other warm air ducts as well. 
As this takes some little time, 
you have the system alternat- 
ing, first working well for a 
time and then suddenly revers- 





a few changes which I think would 
correct the installation. 


Too Small Furnace Casing May 
Cause Green Bay Job to Reverse 


Too Large Cold Air Returns Also 
a Cause for System to Reverse 


TOO small furnace casing for 

the size of fire pot, a too large 
discrepancy between the warm air 
taken off and the cold air returned 
to the furnace and the absence of 
baffle plates between the cold air 
shoes inside the furnace casing are 
three possible causes for the Green 
Bay Hardware job reversing, in 
the opinion of R. C. Bates, 701 
North Fourteenth Street, Murphys- 
boro, Illinois. 

“T have two suggestions to make 
in regard to the Green Bay Hard- 
ware Company’s cold air reversing 
problem,” said Mr. Bates. 

“The average run of furnaces on 
the market of the 20-inch fire pot 
size have a warm air delivery rang- 
ing in the neighborhood of 600 
square inches. The job in question 
is only using 465 square inches, 


with a return of 515 square inches, 
which would give one chance for 
the cold air returns to reverse when 
the furnace gets too hot. This gen- 
erally happens toward the middle 
of the day when the air in the house 
is pretty well warmed up. This 
tendency would be increased with 
the wind blowing strongly from the 
south or east. 

“T should advise putting a baffle 
plate between the two 16-inch cold 
air boots if this has not already been 
done. 

“Another thing which will cause 
the reversing of the cold air ducts 
is the use of a furnace with a small 
diameter casing. I have seen warm 
air furnaces installed having a 20- 
inch fire pot with a casing diameter 
of only 37 inches—now laugh. 

“The suggestion of Mr. Edward 
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N. Stahler, of the G. & S. Stove 
and Furnace Company, in regard to 
the cold air furnace boots being 
placed too high as a possible cause 
for the pipes to reverse is a very 
good one. I have found this to be 
true. 

“There is one thing that I should 
like to say. There are from time to 
time questions, accompanied by 
drawings, published in AMERICAN 
ArTISAN. Following publication 
there come numerous replies from 
men who have the furnace game at 
heart. But very seldom does one 
see a plan submitted by the man 
who originally asked the question 
showing how he finally corrected 
his trouble. 

“T should like to know how Mr. 
W. C. Ejickelberg of Waterloo, 
Iowa, corrected a job which he 
submitted through AMERICAN ARTI- 
SAN along in February or March of 
last year. There were many replies 
to this problem, but whether any of 
them were ever adopted by Mr. 
Eickelberg I do not know and I 
should like to. 

“To my notion the furnace in- 
stallers are the ones who have 
everything at stake. Each job re- 
flects itself either good or bad, and 
when all of the jobs are good ones, 
then the heating game will result in 
good for all concerned. That is our 
aim today.” 


Forced Warm Air 
Heating Coming 


_ Into Prominence 


As evidence of an exceedingly 
widespread interest in forced warm 
air heating, note the movements of 
J. C. Miles, vice president of the 
Warm Air Furnace Fan Company, 
Cleveland, Ohio. Mr. Miles has 
appeared before no less than twelve 
groups of warm air furnace install- 
ers during the last two months. 

These groups include the Roof- 
ing, Metal & Heating Engineers of 
Philadelphia, Richardson & Boyn- 
ton Company, New York City; 
New York; Victor Stove Company, 
Fuller & Warren Company, Troy, 
Salem, Ohio; Youngstown Fur- 
nace Company, Youngstown, Ohio, 
in an address to the sales force; 
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Banner - Mahoning Company, 
Youngstown, Ohio; Youngstown 
Furnace & Sheet Metal Association, 
Youngstown, Ohio; The Mueller 
Furnace Company, Milwaukee, 
Wisconsin ; The Twentieth Century 
Heating & Ventilating Company, 
Akron, Ohio. 

During the month of January 
Mr. Miles addressed the Missis- 
sippi State Sheet Metal & Furnace 
Association at its annual meeting 
at Meridian, Mississippi, the De- 
troit Furnace Heating Contractors’ 
Association, Detroit, Michigan, at 
their January meeting, and the an- 
nual sales convention of the Mc- 
Clary Manufacturing Company, 
London, Ontario. 


Mr. Miles spoke before the Kel- 
sey Heating Company of Syracuse, 
New York, January 27, and will 
speak at the Master Sheet Metal 
Contractors’ Association of Wis- 
consin on February 2 at Milwaukee, 
Wisconsin. 


Travelers’ Auxiliary of 
Wisconsin Sheet Metal 
Association Holds Meeting 

On Wednesday morning, Febru- 
ary 2nd, the meeting of the Trav- 
elers’ Auxiliary of the Sheet Metal 
Contractors’ Association of Wis- 
consin was called to order by Presi- 
dent J. M. Beach in the Gold Room, 
the Republican Hotel. 

On account of the numerous 
sheet metal, furnace, furnace pipe 
and register booths at the Hard- 
ware Exhibit, the attendance was 
light. In order to remedy this fault 
it is planned to hold the Auxiliary 
meeting next year at a time when 
the boys will not be required to be 
at their stations at the exhibit. 

Secretary-Treasurer George F. 
Levzow read the report of the last 
meeting and the report of the 
finances showed an_ unusually 
healthy condition. 

The meeting was snappy after it 
was learned that the Treasury had 
plenty of funds. 

The election of officers was next 
and Harvey Manny made a motion 
that all present officers move up one 
office. 

This motion was seconded by 
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Ben Huisman and the election was 
unanimous. 

The office of Sergeant-at-Arms 
was left open and the usual fun 
was had in getting the right man 
for the job. 

Harvey Manny was nominated 
by J. F. Johnson and Mr. Manny in 
turn nominated George Zingsheim 
and campaigned for him so well 
that he was readily and unani- 
mously elected. 

The other officers for the year 
are as follows: 

President, H. Jackson; vice pres- 
ident, George Levzow; secretary, 
E. S. Eaton; treasurer, E. M. Tyler. 

President Jackson appointed the 
following as directors for the year 
1927: E. C. Carter, William P. 
Laffin and J. F. Johnson. 

A rising vote of thanks was given 
the officers for their work of the 
past year and then the meeting was 
adjourned. 


Dunning Heating 
Supply to Distribute 
International Furnaces 

The Dunning Heating Supply 
Company, Milwaukee, has taken 
over the distribution of the Inter- 
national warm air furnaces in the 
Eastern Wisconsin territory. 

E. M. Tyler, who has been with 
the International Heater Company 
for years, is now with the Dunning 
Heating Supply Company and will 
continue to call on his old trade. 


What Is the Length 
of Life of Your 
Machines? 

To determine the average length 
of life of machinery in different in- 
dustries the Department of Manu- 
facture has embarked upon a study 
of this phase of depreciation co- 
operating with trade associations. 
The aim is the establishment of mor- 
tality standards for machinery for 
the guidance of the income tax col- 
lectors as well as industry—to deter- 
mine, in other words, the average 
pace of progress and how fast ma- 
chines succumb to the ravages of old 
age and the competitive onslaught 
of newer and more effective 
machines. 
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The machinery mortality rate in 
the United States is high. In ae- 
cordance with the axiom that the 
faster one goes ahead the more one 
leaves behind, the American manu- 
facturer is in the habit of scrapping 
old machines and factories to make 
way for new and better ones. 

This brings him into controversy 
with the income tax collector. 
Every train arriving at Washington 
deposits comptrollers, corporation 
treasurers, attorneys and certified 
accountants with brief cases bulging 
with papers relating to income tax 
disputes, a large proportion of 
whom, according to the Department 
of Manufacture of the Chamber of 
Commerce of the United States, re- 
late to depreciation of machinery 
and other properties used in produc- 
tion. 

Many of these questions hinge 
upon the average life of a machine. 


National Warm 
Air Heating Issues 
Comprehensive Sales Manual 


During the past month a small 
and condensed sales manual has 
been prepared by the public rela- 
tions bureau of the National Warm 
Air Heating and Ventilating Asso- 
ciation for the use of all warm air 
furnace salesmen. This manual 
aims to give the salesman informa- 
tion concerning the activities of the 
association which will help him to 
increase his sales. Not only does it 
attempt to discuss the present status 
of the furnace industry from the 
sales point of view, but it lists the 
available association literature for 
dealer and consumer use now at the 
disposal of the salesman. 


The manual is in mimeographed 
form. It will be sent to any mem- 
ber of the association in sufficient 
quantities to meet the demands of 
sales departments, or to any in- 
dividual warm air furnace salesman 
upon request. 

Sample copies of the manual have 
been forwarded to all members of 
the association. If you have not 
received yours, write to headquar- 
ters at 174 East Long Street, Co- 
lumbus, Ohio, at once. 
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Wisconsin Retail Hardware Holds Annual 


Convention 


Big Exhibition in Milwaukee 
Auditorium from February 1 to 4 


HE Wisconsin Retail Hard- 


ware Association held _ its 
Thirty-first Annual Convention and 
Hardware Exhibit at Milwaukee 
February 1 to 4 at Engleman Hall. 
The exhibits were held in the Mil- 
waukee Auditorium. 

The- session opened with the an- 
nual address by President Hugo 
Prange. 

Hugo Prange, Sheboygan, presi- 
dent of the Wisconsin Retail Hard- 
ware Association, in his address, 
predicted a fair business year for 
hardware men. He said that pres- 
ent prospects are fair, but not too 
good. 

“To remain in the swim,” Prange 
said, ‘“‘we must use promotion. Ad- 
vertising is the best method of sell- 
Then comes attrac- 
Things hid- 


ing our wares. 
tive display of stocks. 
den can not be sold.” 

Hobert R. Beatty, Clinton, IIL, 
president of the National Retail 
Hardware Association, spoke on 
“The Future of Hardware Retail- 
ing.” 

The “cash and carry” system for 
wholesale hardware dealers was 
urged by Price Bondurant, Great 
Bend, Kansas. 

Bondurant’s address was based 
on ways and means for cutting the 
overhead expenses for wholesale 
hardware dealers. He said that the 
hardware men had better take the 
system inaugurated by grocerymen, 
that of “cash and carry” and there- 
by reduce the overhead from 10 to 
20 per cent. He did not indorse 
this method of trade for the retail- 
ers, however. 

In speaking of the retail trade, 
Bondurant said : 

“T can see only a question of sur- 
vival of the fittest. The hardware 
man must wake up. He must for- 
sake antiquated business methods 
and keep abreast of the times or be 
forced to quit. Department store 


competition and that of the chain 
store is beginning to have a telling 
effect on the hardware man.” 

The remainder of the program 


was carried out as_ scheduled. 


Each member who attended left 
Milwaukee with the feeling of 
having gained much in the way 
of knowledge and added friend- 
ships. 


Warm Air Heating Industry Well 
Represented at Wisconsin 
Hardware Show 


Many New Features Seen — Buyers 
Exceedingly Active With Pencils 


HE American Foundry and 
Furnace Company, Blooming- 
American 


The repre- 


ton, Illinois, exhibited 
and Lincoln furnaces. 
sentatives present were R. P. Whit- 
mer, sales manager, house furnace 
department, and S. F. Wand- 
schneider, Wisconsin house fur- 
nace representative. 

American Steel and Wire Com- 
pany, Chicago, Illinois, exhibited 
American fence and New “Ideal U 
Post.” Representatives present were 
D. A. Shanahan, Frank Geks, Tom 
Leary, J. C. Benitte, D. J. O’Con- 
nor, salesmen, and F. T. Thomson, 
Assistant Manager, fence sales de- 
partment. 

The Badger Corrugating Com- 
pany, La Crosse, Wisconsin, ex- 
hibited sheet metal products, fur- 
naces, pipe and elbows. Represen- 
tatives present were E. M. Knothe 
and A. M. Johnson. 

The Brillion Furnace Company, 
Brillion, Wisconsin, exhibited Bril- 
lion warm air furnaces. The repre- 
sentatives present were Mark P. 
Ohlsen (in charge), George E. 
Murphy and Charles F. Mertle, 
salesmen. Six-inch rules were 
handed visitors. 

The Carr Supply Company, Chi- 
cago, Illinois, exhibited Olivetint 
registers. The only representative 
present was De Witt Van Evera. 


was in charge. 


Cutler and Proctor, Peoria, Illi- 
nois, exhibited furnaces. Louis F. 
Swane, of Neenah, Wisconsin, was 
in charge, and another representa- 
tive present was J. F. Kelley, sales 
manager, of Peoria, Illinois. 

E. C. Dunning, Inc., Milwaukee, 
exhibited the Kwiklok furnace pipe 
Kwiklok 


Representatives 


and fittings, and com- 
bination registers. 
present were E. C. 
Levzow and Ross Aton. 

The Dunning Heating 
Company, Milwaukee, exhibited 
Dunning furnaces, Kwik-Lok pipe, 
United States registers and Inter- 
E. E. Dunning 
Other representa- 
tives present were E. M. Tyler, 
Homer H. Dary, Don Chivario, 
salesmen, and G. M. Davison. 
Lead pencils, corn cob pipes and 
memorandum 
away as souvenirs. 

Excelsior Steel Furnace Com-' 
pany, Chicago, Illinois, exhibited 
furnaces, fittings, stove pipe and 
elbows. C. E. Glessner, sales man- 
ager, was in charge. Representa- 
tives present were Joe Goldberg, 
W. R. Lawson, A. B. Glessner, 
manager of the St. Paul branch 
of the company. 

Floral City Heater 
Monroe, Michigan, 
Queen City new 


Dunning, Geo. 


Supply 


national furnaces. 


books were given 


Company, 
exhibited 
type furnaces. 
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They Know the Advantages 
of Pure Lron.... 


ANY of your prospects know the economy of installing furnaces 

of ARMCO Ingot Iron. For more than ten years they have 
been reading in national magazines the story of pure iron—how it 
better resists rust, how it withstands intense heat, and how its use 
promotes long, economical service. 


Leading manufacturers are keeping step with the demand for im- 
proved furnaces by using ARMCO Ingot Iron for all sheet and plate 
parts. Which means strong selling points for you and extra quality 
and economy for your prospects. 


If you use ARMCO Ingot Iron for general sheet metal work, then 
you know its many practical advantages make it the ideal metal for 
furnace construction. Adopt it for both—for more business with 
bigger profits. 

The American Rolling Mill Company 


Middletown, Ohio 


Export: The ARMCO International Corp. 
Cable Address: ARMCO, Middletown 








WOULD YOU Like to know who makes furnaces 

of ARMCO Ingot Iron . . . how they are made 
. and how you will be helped to sell ‘them? 

Write Dept. E, ARMCO, Middletown, Ohio. 


ARMC 


INGOT IRON 


The Purest lron Made 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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Representatives present were D. C. 
Wheeler, Western sales manager ; 
Al Jensen, Milwaukee representa- 
tive. Knife sharpeners and rulers 
were handed to visitors. 

The Fox Furnace 
Elyria, Ohio, exhibited 
and Sunbeam cabinet heaters. 
Parties in charge E. M. 
Weideman and E. A. Grange. 

The Fuller-Warren Company ex- 
hibited furnaces. In charge were 
Ed Sheridan and §S. E. Porter. 

Gilson Heating Corporation, Port 
Washington, Wisconsin, exhibited 
“Magic” Steel copper alloy fur- 
nace. 
Paul E. Marquardt. 


Company, 
furnaces 


were 


Representative present was 


Globe Stove and Range Com- 
pany, Kokomo, Indiana, exhibited 
Globe Ranges, Globe Glow Boy and 
Globe Ray Boy. In charge was Ed. 
Horrig. Other 
present were Wm. Burwitz and R. 
R. Ramaker. 

Hero Furnace Company, Syca- 
Illinois, exhibited the new 
Series A 


representatives 


more, 
Hero furnace. Repre- 
sentatives present were R. S. Pat- 
ten, Wesley J. Johnson and Jim 
Boyler. 

International Heater Company, 
Utica, New York, exhibited Inter- 
national Carton Self-Cleaning 
warm air furnaces and Interna- 
tional Economy Smoke-Consuming 
furnace. Representatives from the 
Chicago branch present were D. E. 
McCabe, manager; L. R. Taylor, 
sales manager; J. M. Beech and E. 
M. Tyler. 

The Lennox Furnace Company, 
Marshalltown, Iowa, exhibited 
Torrid Zone and Equator steel 
furnaces. Representatives present 
were Roy T. Wasson, sales man- 
ager; Fred Wood, Milwaukee sales- 
man, and Harry Probst. Cigars 
were passed out. 

Marshalltown Heater Company, 
Marshalltown, -Iowa, exhibited steel 
furnaces. In charge was W. J. 
Fiala. 

The Metal Company, 
Green Bay, Wisconsin, exhibited 
Security and Weir furnaces, Handy 
double wall pipe, Hart and Cooley 
and Rock Island registers, amal- 
gamated prepared roofing. In 


Service 


AMERICAN ARTISAN 


charge was J. C. Berger. Other 
representatives present were J. J. 
Defnet and C. A. Boysten, sales- 


men. 

Meyer Furnace and Supply Com- 
pany, Milwaukee, Wisconsin, ex- 
hibited Weir furnaces, Handy fur- 
nace pipe, Hart and Cooley, Sy- 
monds and Rock Island registers. 
H. L. Jackson was in charge. Rep- 


resentatives present were Geo. C. 
Jordan, F. J. Lundgren, J. F. 
Flavelle, and A. B. Cyrog. 
and rules 
souvenirs. 


Pencils 


were given away as 


Milwaukee Corrugating Com- 
pany exhibited sheet metal prod- 
ucts, furnace fittings and ventila- 
Representatives present were 
Kuehn, president; A. J. 
Luedke, secretary; J. H. Christ- 
man, sales manager; F. D. Naylor, 
Geo. Schneider, C. Willman, A. L. 
Swan, L. H. Soper, R. S. Schmei- 
der, E. Amundsen, Thos. Pykett, 
A. C. Scheder, T. J. Evans and A. 
H. Schmelzer. 

Milwaukee Furnace 
Repair Company, Milwaukee, Wis- 
exhibited Milwaukee Su- 
furnaces. 


tors. 
Louis 


Stove and 


consin, 
preme Representatives 
present were Frank Oelstrom, Ed- 
win Braun, John Oelstrom and Fred 
Engler. 

The Monitor Furnace Company, 
Cincinnati, Ohio, exhibited Caloric, 
Monitor and 


Merrimac furnaces 


and Monitor oil burners. I. I. 
Other 
representatives present were G. W. 
Cook, oil burner salesman in Wis- 
consin, and W. L. Harvey, Wiscon- 
sin furnace salesman. 


Morrhead was in charge. 


Pencils and 
matches were given away as sou- 
venirs. 

The Morley-Murphy Company, 
Green Bay, Wisconsin, exhibited 
furnaces. Representatives present 
were B. J. Rehwaldt, R. R. 
Ramaker. 

Moore Brothers Company, Joliet, 
Illinois, exhibited Sunglo furnaces 
and Moore’s 17 Heater. 
Parties in charge were Lee Fickes 
and I. J. Kuhter. 

L. J. Mueller Furnace Company, 
Milwaukee, Wisconsin, exhibited 
pipe furnaces, pipeless furnaces, 
cabinet heaters, registers, pipe and 
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fittings. Representatives present 
were H. P. Mueller, sales manager ; 
Dave Carlson, Art Beilfuss, Ernie 
Liessman, Jim Rickotts and Walter 
Melius. 

Northern Corrugating Company, 
Green Bay, Wisconsin, exhibited 
furnaces and fittings, sheet metal 
and roofing, corrugated stock tanks. 
G. W. Hay was in charge. Repre- 
sentatives present were Clarence O. 
sertholdt, A. Edward Heins and 
Geo. Rockey. Motorists’ Wash-up 
Kits were given away as souvenirs. 

Peninsular Stove Company ex- 
hibited Peninsular circulators, Duo 
heaters, gas ranges, gasoline pres- 
sure stoves and gasoline pressure 
heaters. Representatives 
were S. M. Schaefle and Sheffield 
Clark, Jr. Pencils, notebooks and 
combs were given away as sou- 


present 


venirs. 

Premier Warm Air Heater Com- 
pany, Dowagiac, Michigan, ex- 
hibited Premier De Luxe furnaces. 
E. C. “Buck” Taylor was in charge. 
Other representatives present were 
Joe Worth and Ed Hickey. 

Rudy Furnace Company, Dowa- 
Michigan, exhibited Rudy 
Giant furnaces. Representatives 
present were P. F. Gibbons and T. 
W. Torr. 

The Rybolt 
Ashland, Ohio, Rybolt 
furnaces. L. E. Elmer was in 
charge and the Western representa- 
tives were present. 

R. J. Schwab and Sons Com- 
pany, Milwaukee, Wisconsin, ex- 
hibited Gilt Edge, Fireside fur- 
naces, Rock Island registers and 
Champion fittings. A. G. Pomren- 
ning was in charge. Other repre- 
sentatives present were H. E. 
Schwab, vice-president; H. O. 
Schroeder, H. Schlegel, W. E. 
Mills, H. F. Pugh, advertising 
manager, and J. Harding. 
film feature of the exhibit was 
shown. 

The Standard Foundry and Man- 
ufacturing Company, DeKalb, IIli- 
nois, exhibited Titan furnaces. 
Representative present was E. J. 
Hahn. 

Stove Dealers Supply Company, 
Milwaukee, Wisconsin, exhibited 


giac, 


Heater 
exhibited 


Company, 


A movie 
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$100.00 


in cash prizes 


The 
TRAVELERS’ 


AUXILIARY 


to the 


SHEET METAL CONTRACTORS’ 
ASSOCIATION OF ILLINOIS 


indow Display 
Competition 


O STIMULATE interest in better 

window displays the Illinois Trav- 

elers’ Auxiliary offers $100.00 in 
cash prizes for the best photographs the contestant. 
and descriptions of window displays This sealed envelope must be en- 
showing sheet metal work, warm air closed with the photograph. The 
furnaces, roofing and kindred lines. photographs and descriptions will be 
judged at the convention and announce- 
ment of the prize winners will also be 
made at that time. 


device and the same name or device 
must be put in a sealed envelope con- 
taining the real name and address of 


Four prizes are to be awarded as follows: 
First Prize $50 Third Prize $15 
Second Prize $25 Fourth Prize $10 pan Ny ete 

Chis competition is open to any and 

You may enter as many photographs all sheet metal contractors, warm air 


and descriptions as you desire. Each furnace installers or roofing con- 
photograph must be accompanied by tractors. 











descriptions of how the window dis- 
plays were arranged and the materials 
used. The description is important and 


The Travelers’ Auxuliary reserves the 
right to submit for publication in the 
various trade papers any or all of the 


must be adequate. These photographs photographs and descriptions sub- 
and descriptions ane reach the office mitted. 
of the Auxiliary Secretary, Etta Cohn, Ask the salesmen who call on 

“« # - you 
620 South Michigan Avenue, Chicago, for their help in trimming your 
Illinois, not later than March 31, 1927. window. They will be glad to give 


Each photograph and description you suggestions and help you 
must be signed by a fictitious name or develop your ideas. 


Get busy NOW—clean up your windows and put in a knockout display—it will attract atten- 
tion and get business for you—have it photographed and send the photograph and a description 
of it and an account of what it did for you to— 


Etta Cohn, Auxiliary Secretary, 620 South Michigan Ave., Chicago, Illinois 








This space donated by AMERICAN ARTISAN, Chicago 














When writing mention AMERICAN ARTISAN—Thank you! 
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Cozy furnaces and Elite cabinet 
heaters. 

The Thatcher Company, New- 
ark, New Jersey, exhibited warm 
air furnaces. Representatives pres- 
ent were Mr. D. E. Cummings, 
Western manager, Chicago; W. R. 
Williams, North 


Michigan Theo. 


\Visconsin and 
representative ; 
Emery, Illinois representative. 
Quill pens, polished brass colenders 
and leather letter cases were given 
away as souvenirs. 

Tuttle and Bailey Manufacturing 
Company, New York City, ex- 
hibited New Cobble registers and 
intakes, New Tanvory finish and 
New Baseboard registers. Bill Laf- 
fin, Chicago was in 
Other representative pres- 


manager, 
charge. 
ent was Jack Barclay, Wisconsin 
and Illinois representative. 

Utica Heater Company, Utica, 
New York, exhibited warm air fur- 
H. Svoboda, Wisconsin 
representative, was in charge. Al- 
bert F. Hem, Chicago manager, 


naces. J. 


was also present. 

Waterman-Waterbury Company, 
Minneapolis, Minnesota, exhibited 
Waterbury Seamless furnace and 
Waterbury Home heater. Repre- 
sentatives were B. O. 
Schwarz, Wisconsin representative, 
and H. G. Cross, secretary. 

The Williamson Heater Com- 
pany, Cincinnati, Ohio, exhibited 
600 Series cast furnaces and new 
Williamson boiler plate furnaces. 
R. J. Keith, Manager of the Mid 
Western Branch, was in charge. 
One other representative present 
was H. P. Barnes, Wisconsin rep- 
resentative. 


present 








Iowa Retail Hardware Association 
Convention, headquarters, Hotel Savery, 
Des Moines. Exhibition at Des Moines 
Coliseum, February 8, 9, 10, 11, 1927. 
A. R. Sale, Secretary, Mason City. 

Michigan Retail Hardware Conven- 
tion and Exhibition, Grand Rapids, 
Michigan, February 8, 9, 10, 11, 1927. 
Arthur J. Scott, Secretary, Marine City, 
Michigan. K. S. Judson, 248 Morris 
Avenue, Grand Rapids, Michigan, Ex- 
hibit Manager. 

New York State Retail Hardware As- 
sociation, Inc. Convention headquarters, 
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Eyck Hotel, Albany. Exhibition at 
State Armory, February 8, 9, 10, 11, 1927. 
John B. Foley, Secretary, City Bank 
Building, Syracuse. 

North Dakota Retail Hardware Asso- 
ciation Convention and Exhibition, Grand 
Forks, February 8, 9, 10, 1927. C. N. 
Barnes, Secretary, Grand Forks. 


Connecticut Hardware Association 
Convention, New Haven, February, 
1927. Henry S. Hitchcock, Secretary, 
Woodbury. 

Minnesota Retail Hardware Associa- 
tion Convention and Exposition, St. Paul, 
February 15 to 18, 1927. Manager and 
Treasurer, Charles H. Casey, Nicollet at 
24th Street, Minneapolis, Minnesota. 

Pennsylvania and Atlantic Seaboard 
Hardware Association, Philadelphia Com- 
mercial Museum, February 15, 16, 17 
and 18, 1927. Sharon E. Jones, Secre- 
tary-Treasurer, Wesley Building, Phila- 
delphia, Pennsylvania. 

Ohio Hardware Association Conven- 
tion and Exhibition, Columbus, February 
15, 16, 17, 18, 1927. James B. Carson, 
Secretary, 411 Mutual Home Blidg., 
Dayton. 

Illinois Retail Hardware Association 
convention and exhibit, Hotel Sherman, 
Chicago, February 15, 16, 17, 1927. Leon 
D. Nish, 14 North Spring Street, Elgin, 
Illinois, Secretary. 

California Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, Sacramento Memorial Audi- 
torium, February 15, 16, 17, 18, 1927. 
Hotel headquarters, The Senator. Le 
Roy Smith, Secretary, 112 Market Street, 
San Francisco. 

Carolinas - Virginia Association of 
Sheet Metal Contractors, Durham, 
North Carolina, February 22 and 23. 
Secretary, George I. Ray, Charlotte, 
North Carolina, 

South Dakota Retail Hardware Asso- 
ciation Convention, headquarters, Coli- 
seum, Sioux Falls, February 22, 23, 24, 
1927. Chas. H. Casey, Manager-Treas- 
urer, Nicollet Avenue and 34th Street, 
Minneapolis. 

New England Hardware Dealers’ Con- 
vention and Exhibition, | Mechanics’ 
Building, Boston, Massachusetts, Febru- 
ary 22, 23 and 24, 1927. George A. Fiel, 
Secretary, 80 Federal Street, Boston. 

Ohio Sheet Metal Contractors’ Con- 
vention, Columbus, Ohio, February 23, 
24 and 25, 1927. W. C. Abbott, New 
Southern Hotel, Columbus, Ohio, Secre- 
tary. 

Michigan Sheet Métal and Roofin 
Contractors’ Association, Pantlind Hotel, 
Grand Rapids, March 1, 2 and 3, 1927. 
Frank E. Ederle, Secretary, 1121 Frank- 
lin street, S. E., Grand Rapids. 

Indiana Sheet Metal Contractors’ Con- 
vention, . Hotel Severin, Indianapolis, 
March 8, 9 and 10, 1927. L. W. Beach, 
Richmond, Indiana, secretary. 

Indiana Fur-mets annual convention, 
Hotel Severin, Indianapolis, March 8, 9 
and 10. Harry R. Jones, 308 Kenmore 
road, Indianapolis, Secretary. 

Indiana Heating and Ventilating Asso- 
ciation Convention, Hotel Severin, In- 
dianapolis, March 8, 9 and 10, 1927. 
Frank E. Anderson, Terre Haute, In- 
diana, Secretary. 

Illinois Sheet Metal Contractors’ 
Association, Ottawa, Illinois, April 5 
and 6, 1927. Fred J. Graeff, Secre- 
tary, 222 East Washington Street, 
Springfield, Illinois. 

Sheet Metal Contractors’ Association 
of Pennsylvania and the Distributors’ 
and Salesmen’s Auxiliary of Pennsyl- 
vania, Hotel Bethlehem, Bethlehem, 
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Pennsylvania, April 5, 6 and 7, 1927. W. 
F. Angermyer, 7253 Frankstown Avenue, 
Pittsburgh, Secretary. George A. Hesky, 
314 Packer Avenue, Bethlehem, Chair- 
man Convention Committee. 

Illinois Sheet Metal Contractors’ 
Association, Ottawa, Illinois, April 6 
and 7, 1927. Fred J. Graeff, Secretary, 
222 East Washington Street, Spring- 
held, Illinois. 

National: Warm Air Heating and 
Ventilating Association, Hotel Cleve- 
land, Cleveland, Ohio, April 13 and 14, 
1927. Allen’ W. Williams, 168 East 
Long Street, Columbus, Ohio, Sec- 
retary. 

Southeastern Retail Hardware and 
Implement Association, composed of Ala- 
bama, Florida, Georgia and Tennessee, 
Convention and Exhibition, Jacksonville, 
April 19, 20, 21, 1927. Walter Harlan, 
Secretary, 701 Grand Theater Building, 
Atlanta, Georgia. 

Texas Sheet Metal Contractors’ Asso- 
ciation, Hotel Adolphus, Dallas, Texas, 
April 24 and 25. Harry Stanyer, Secre- 
tary-Treasurer, 2422 Alamo Street, 
Dallas. 

National Association of Sheet Metal 
Contractors, Adolphus Hotel, Dallas, 
Texas, April 26, 27, 28 and 29, 1927. 
W. C. Markle, Secretary, 850 West 
North Avenue, Pittsburgh, Pennsylvania. 

Arkansas Retail Hardware Association 
Convention, Little Rock, May, 1927. L. 
P. Biggs, Secretary, Little Rock. 

Mississippi Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, headquarters, White House, 
Biloxi, June 13, 14, 15, 1927. Buy Nason, 
Secretary, Columbus. 

National Retail Hardware Association 
Congress, Mackinac Island, Michigan, 
June, 1927. H. P. Sheets, Secretary- 
Treasurer, 130 East Washington Street, 
{ndianapolis, Indiana. 

Missouri Sheet Metal Contractors’ 
Association at Sedalia, Missouri, July 
12 and 13, 1927. Ben Kolbenschlag, 3618 
North Grand Street, St. Louis, Secre- 
tary. 











Retail Histone Delngs | 





Arkansas 

-Charles W. Blair purchased the inter- 
est of Frank Hancock in the Hancock 
and Blair Hardware Company, Eureka 
Springs. 

Kansas 

The Langdon Hardware Store of 
Hutchinson was purchased by Clyde 
Copper. David and George Lichten- 
han, Wamego, have purchased the Little 
Hardware Store. 

Tennessee 

The Humboldt Hardware Company of 

Nashville was sold to Joe T. Bond. 
Oklahoma 

A. M. Brixey of Purcell took posses- 
sion of the Cochran Hardware Company 
which he recently purchased. 

Wisconsin 

Edgar Mueller succeeded Fred Rein- 
hardt, who has retired from the Rein- 
hardt Brothers Hardware Company, Bril- 
lion. 

Joseph Raup has purchased the Louis 
F. Yanko interest in the Yanko-Raup 
Hardware Company at 116 East Cook 
Street, Portage. 











February 5, 1927 AMERICAN ARTISAN 39 














PERFORATED 


METALS | 











Guard Material for Machines and Belts. 


New York Office: 





WH 
on EES 


All Sizes and Shapes of Holes in all Kinds and Thicknesses of Metal. 
Punched Metal Grilles, Register Faces, Ventilators, etc. 
We supply a complete line of Accessories 


Screens for Grain, Minerals or anything to be screened. 
Perforated Tin and Brass always in stock 


Se 


5649 FILLMORE STREET, CHICAGO, ILLINOIS, U. S. A. 
114 Liberty Street 


























ARMC INGOT IRON 
LAA The Purest Iron Made 
RCHITECTS and Contractors are 
well acquainted with this long- 
lasting sheet metal. Our stock includes 
every size and gauge required by the 
trade. 
**Since 1866’ we have been serving and 
satisfying customers in all parts of the 
country. 


Everything in Sheet Metal 


Coke and Charcoal Brass — Copper 
Tin Plate Nickel 

Roofing Plate . (in all forms) 

Conductor Pipe *““Mond-70"" 

Gutter Babbitt 

Tinner's Supplies Solder 

MERCHANT & EVANS CO. 

PHILADELPHIA 
WAREHOUSES 





New York CLEVELAND 
(w) Kansas City Detroit RP 
r¥ CHICAGO 


























It has the flexible strength 
of steel. 


It has the rust- resisting 
qualities of lead. 


It lends itself to artistic 
development. 


It isa durable and economi- 
cal sheet metal. 


It is uniformly soft and 
level—easy to work. 


Its coating will not flake 
or peel. 


Immediate shipment from 
stock—No.18to28 gauges. 


The J.M. & L.A. OSBORN CO. 
**Everything used in Sheet Metal Work’’ 
CLEVELAND 
Buffalo Warehouse .*. 64-68 Rapin Street 
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Moderate Improvement Continues in 


Finished Steel Market 


Lessened Demand for Nonferrous Metals Is Ruling Factor— 
Demand for Pig Iron Shows Substantial Improvement 


ODERATE and continuing 
improvement, spotty in char- 

acter and superimposed upon an 
unstable price structure, still de- 
scribes the finished steel market. 
Some producers have emerged 
from January with orders and pro- 
duction slightly topping last Janu- 
ary, but many have fallen short. 

There is no doubt that the uncer- 
tainties of the price situation have 
discouraged buying. The experi- 
ence of the past two years has been 
that February pig iron and steel 
ingot output has kept pace with 
January, to expand in March to a 
year’s record. Producers believe 
the unfavorable factors of January 
will be dissipated soon. 
Pig Iron 

Valley producers have 
down 50 cents a ton on bessemer 
pig iron, making the price $19, 
valley. This authentically reduces 
basic iron to $18, valley, although 
less than that equivalent was paid 
recently by a nearby sheet interest 
to an idle furnace that is liquidating 
stock. 


come 


These reductions clarify the mar- 
ket for steel-making grades, al- 
though no inquiries for basic or 
bessemer are current. A few single 
carloads of bessemer brought 
$19.50 yesterday. The lower price 
of bessemer was immediately sub- 
stantiated by the sale of two lots of 
500 tons each. The average selling 
price of bessemer iron in January 
was $19.283 compared with $19.50 
in December, while the price of 
basic in January was $18.25. 

Real activity is lacking in the 
market for foundry iron, although 
occasionally up to 1,000 tons are 
closed with regular sources of sup- 
ply. Some furnaces are quoting 
$18.50, although that figure is sub- 
stantiated only by a few small sales. 
One valley furnace sold 500 tons of 
gray forge iron at $18.50, valley, 


but others are willing to go to 
$17.75 and $18. 

At Chicago the foundry and mal- 
leable price has settled to $20.50 in 
scattered selling of first quarter 
fill-in tonnages. Some _ business 
was taken by local sellers below that 
figure, but not for delivery in the 
Chicago district. 

Spot selling is up to the average 
of last year. Production was cut 
by blowing out a Federal furnace a 
month ago and fails to reach 100,- 
000 tons. 

A Kalamazoo foundry placed 
2,000 tons with a Chicago producer 
below $20.50. Three thousand tons 
of malleable purchased by a Kala- 
mazoo melter was not placed in this 
district. 

Sales of pig iron at Birmingham 
are sufficient to cover the next 60 
days’ production and inquiries are 
in hand which will lead to the sale 
of a large portion of the probable 
make of second quarter. 

The market continues quotable at 
$18, base. Operations may be in- 
creased with one or two furnaces in 
the next 30 days. 

Copper 

The price of copper has fallen 
back to 13.1214 cents, Connecticut, 
and 13.25 cents to 13.37% cents, 
Midwest. 

Shipments are moderate and new 
buying unusually light, so that with 
output large and the future of the 
market uncertain, sellers are nerv- 
ous and competing strongly for 
every opportunity for new business. 

Current shipments of mill prod- 
ucts are of fair size, but backlogs 
are light and prices easy, wire being 
cut 44 cent a few days ago. Today 
all brass and copper products were 
marked down % cent. 

Tin 

Tin prices have been sliding back 
and forth, with mostly a downward 
tendency so far this year. 


The premium on spot has been 
comparatively narrow of late, but 
it widened slightly recently to 1 
cent over April arrival. Sales dur- 
ing the past week were of good size, 
but on Monday, when prices went 
up, buyers withdrew. 

Zinc 

Business with galvanizers was 
done Monday at 6.52% cents, East 
St. Louis, and some asking prices 
were 6.55 cents. 

However, it was not large, and 
on most recent days it has been al- 
most negligible, but with resistance 
shown slightly under 6.50 cents. 
Liquidation in Europe has dis- 
turbed the market here. High 
grade is unchanged at 9.00 cents 
delivered. 

Lead 

The tone of the lead market is 
firmer and nothing reported offered 
at 7.20 cents, St. Louis, the price 
ruling Wednesday, and more con- 
fidence is evident in producers’ at- 
titude, which apparently thust be 
based on expectation of more 
steadiness abroad, for that, after 
all, is what steadiness here must de- 
pend upon. 

Solder 

‘Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $41.50; commercial 45-55, 
$38.50; and plumbers’, $35.50, all 
per 100 pounds. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50; 
old iron axles, $22.00 to $22.50; 
steel springs, $16.50 to $17.00; No. 
1 wrought iron, $12.75 to $13.25; 
No. 1 cast, $15.75 to $16.25, all per 
net tons. Prices for non-ferrous. 
metals are quoted as follows, per 
pound: Light copper, 9 cents; zinc, 
4Y, cents, and cast aluminum, 15. 
cents. 
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FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


FEolus-Dickinson Co. 





The 12-Cylinder Ventilater 
Used in Every State 


in the Union. Vent Makers Since 1888 
3332-52 Seuth Artesian A 
SPECIFY ZOLUS ae Senin Ansame 
VENTILATORS Phone: Lafayette 1862-1863 














PERFORATED METAL GRILLES 


All Styles of Perforations 
All Sizes of Perforations 
All Thicknesses of Metal 


MADE IN STEEL, BRASS, BRONZE AND COPPER 
Highest quality metal and workmanship. 
rite for catalog today. 


- DIAMOND MANUFACTURING COMPANY 
WYOMING, PA. 
New York Office, 1819 Broadway Pittsburgh Office, 219 Third Ave. 














ae 


Write for Prices and 
Illustrations 


Sheet Metal Ornaments 


and 
STATUARY 
1252 So. Vandeventer Ave’ 





Memorial Monuments 


Gerock Bros. Mfg. Co. 


St. Louis, Mo., U. S. A. 























Galvanized Shingles. 
already galvanized. 


molten zinc. 


—red and green. 


” 
* 


CORTRIGHT METAL SHINGLES 


We make Hand-Dipped 


Also Shingles from sheets 


Our Hand-Dipped Shingles are 
stamped from prime tin plate, 
and immersed, one at a time, in 





We also make painted shingles 


* CORTRIGHT METAL ROOFING CO. | 


50 N. 23rd Street, Philadelphia | 
528 8S. Clark Street, Chicago 








Round 
Corrugated 





Plain Round 


NEVER MADE WITHOUT THIS 


am 
wen FE Diochmann, wom 
s 
= 


Quality and Service Made ’em Famous 





Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


DIECKMANN 
Elbows and Shoes 


are the standard of the market 
and always give satisfaction 
Send for new catalogue 26 showing complete line 


The Ferdinand Dieckmann Co. 


P. O. Station B, Cincinnati, O. 





Square 
Corrugated 
Style A 





Not made lighter than 
28 ga. or 16 oz. copper 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN 


ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 





METALS 


PIG IRON 
Chicago Fdy., 
Southern Fdy., “No. 2.. 
Lake Superior Charcoal. 
Malleable 


FIRST QUALITY BRIGHT 
TIN PLATES 


seuss 112 sheets. 
20x2 
Z0x28 66 sheets. 


$25 


20x28, 
20x28, 
20x28, 
20x28, 
20x28, 
20x28, 
20x28, 


sheets 
sheets 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs. $4 


COKE PLATES 
Cokes, 80 lbs., base, 20x28.$13 
Cokes, 90 lbs., base, 20x28. 13 
Cokes, 100 lbs., base, 20x28. 14 
Cokes 107 Ibs., base, 


135 Ibs., base 


20x 
Cokes, 
20x2 


BLUE ANNEALED SHEETS 


Base 10 gz per 100 Ibs. $2 80 
“Armco” 10 ga..per100 lbs. 4 00 


PASS COLD ROLLED 
BLACK 

No. 20 per 100 Ibs. $3 
Ne. per 100 Ibs. 

No. per 100 Ibs. 

No. per 100 Ibs. 

No. per 100 Ibs. 

No. per 100 Ibs. 

No. per 100 Ibs. 

No. per 100 lbs. 


ONE 


“ARMCO” GALVANIZED 
“Armco” 24 per 100 Ibs. $6 


GALVANIZED 
per 100 Ibs. $ 


per 100 Ibs. 
per 100 Ibs. 
per 100 lbs. 
per 100 Ibs. 
per 100 Ibs. 


ons ++. sa = 


BAR SOLDER 


per 100 Ibs. 


-Pper 100 lbs. 38 §& 


Plumbers -per 100 Ibs. 35 § 


In Slabs 


SHEET ZINC 
Cash Lots (600 Ibs.) 


Sheet Lots 


BRASS 
Sheets, Chicago base 
Mill base 
Tubing, brazed base........ 26%e 
Wire, base 
Rods, base 


COPPER 

Sheets, Chicago base 
Mill Base 
Tubing, seamless base 
Wire, No. 9, B & 8S Ga 
Wire, No, 10, 
Wire, No. 11, B & 8S Ga 
Wire, No & B & S Ga. : 

heavier 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES.- 
SORIES. 


Qencees Pig 
Ba 
Sheet 


Full Coils 
Cut Coils 


per 100 Ibs. 
per 100 lbs. 


TIN 


.per 100 Ibs. 
per 100 Ibs. 


tin 
tin 


Pig 
Bar 


ASBESTOS 


Paper up to 1/16 Ib. 

Roll board 

Mill board 3/32 to 

Corrugated Paper (250 
sq. ft. to roll) $6.00 per roll 


.6c per Ib. 


BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, 


Flue Cleaning 
Steel only, 


each $0 85 


each 


BURRS 
Copper Burrs only 


CEMENT, FURNACE 
American Seal, 5-lb. cans, net $ 40 
American Seal, 10-lb. cans, net 80 
American Seal, 25-lb. cans, net 2 00 
Pecora -per 100 lbs. 7 51 


CHIMNEY TOPS 
Iwan’s Complete Rev. 
Vv ent 
Iwan’s Iron Mountain only. .35% 
Standard .30 to 40% 


CLINKER TONGS 


Front Rank, 
Per doz. 


each... 


Damper 
Acme, with all tail pieces, 
per doz. ..$1 
Non Rivet tail 
per d 


COPPERS—Soldering 
Pointed anaes 


Rs 


= bo to Co 
re 


CORNICE BRAKES 


Chicago Steel Bending 
i ee Cie césctestcees wn Net 


CUT-OFFS 


Kuehn’s Korrekt Kutoffs: 
Gal., plain, round or 
standard gauge 
26 gauge 


DAMPERS 


“Yankee” Hot Air 
7 inch, each 20c, 
8 inch, each 265c, 
9 inch, each 30c, 
10 inch, each 32c, 


Smoke Pipe 
7 inch, 
8 inch, 
9 inch, 
10 inch, 
12 inch, 


Reversible Check 


8 inch, each 
9 inch, each 


DIGGERS 
Post Hole 
Iwan’s Split Handle 
(Eureka) 
4-ft. Handle..per doz. $14 00 
7-ft. Handle...per doz. 36 00 
Iwan’s Hercules pattern, 
per doz. 14 90 


EAVES TROUGH 


c rimpedge, erated 75 & 5% 


“Barnes 


Galv. 
Zinc, 


ELBOWS 


Conductor Pipe Milcor 
Galv., plain or corrugated, 
round flat Crimp. 
28 Gauge 
26 Gauge 
24 Gauge 
Square Corrugated 
No. 28 Gauge 
26 Gauge 
Portico Elbows 
Standard Gauge Conductor Pipe, 
plain or corrugated. 
Not nested 
Nested solid 
& Terne Steel—Dieckmann’s 
and Rd. Corr.: 


Galv. 
Plain Rad 
&8 G 60% 


‘iq. Corr., A. & B. & Octagon: 
28 Ga 
26 Ga. 

Portico 
1”, 1%” 1%” 

Copper 


16 oz., all designs 


Zine—* Barnes” 
No, 11 
ELBOWS—Stove Pipe 
1- -piece Corrugated. Uniform Blue 
*‘Milcor’ No, 28 Gauge. y 


5-ine 
6-inch 


Adjustable—Uniform Blue 


“Milcor’” No. 28 Gauge. Uniform 


WOOD FACES—50% off list. 


FENCE 


(100 rods)... 
(100 rods).... 


.$28 68 


726-6-12% % 
43 62 


1948-6144%% 


FILES AND RASPS 
Heller’s (American) 
American 
Arcade 
Black Diamond 
Eagle 
Great Western 
Kearney & Foot 
McClellan 
Nicholson 
Simonds 


FIRE POTS 


Clayton & Lambert’s 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 


arillo, San Angelo and Laredo, 
TEMAS .cccss eee -52% 
West of aheve beundars.. 48% 


Geo. W. Diener Mfg. Co. 

No. 
q 

No. 0250, 
Gasolene Torch, 

No. 10 Tinner’s 
Square tank, 1 

No. 15 Tinner’s Furn. 
Round tank, 1 gal 

No. 21 Gas Soldering Fur- 
nace 

No. 110 Automatic 
Soldering Furnace 


Kerosene, or 
1 qt.. 
Furn. 


Double Blast Mfg. Co. 


Gasolene, Nos. 25 and 36. .60% 


Quick Meal Stove Co. 
Vesuvius, F. O. B. St. Louis 30% 


(Extra Disct. for large 
quantities) 


GALVANIZED WARE 


Pails (Galv. 
10-qt. 
Tubs (Galv. 


after made), 


after made). 


GLASS 
Single Strength, 
brackets . 
Single Strength, A, 34 to 40- 
in. bracket ‘ 85 
Single Sereneem, A, all 
brackets - 
Double Strength, A, all sizes. .86 


ae 


HANGERS 


Conductor Pipe 
Mileor Perfection 

Eaves Trough 
Mileor Eclipse Wire 15% 
Milcor Triplex Wire - 10% 
Milcor Milwaukee Extension 10% 


Milcor Steel (galv. after 
forming) List plus 12%% 
Milcor Stoes E. T. Wire, 
J 7 plus 


25% 


Wire. 


50% 


HOOKS 
Box 


Vv. & B. No. 1, each 


Conductor 
Mileor 


“Direct Drive’ Wrought 
Iron for wood or brick. 
Hay 
¥%. @&@ BB Ma §, 


-15% 


each 


HUMIDIFIERS 


“Front-Rank,”” Automatic 
In single lots 
In lots of 10 or more....5 
In lots of. 25 or more... 
Vapor pans, etc., each 


LIFTERS 


per gro. $6 00 
per gro. 4 76 


Stove Cover 
Coppered 
Alaska 

MALLETS 


per doz.$2 25 


Tinners 
Hickory 


MITRES 
Mileer 


Galvanized steel mitres, 
28 Ga 


Cut Steel 
Cut Iron 


Wire 
Cement Coatea 


(Continued on page 44) 
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Your 
attention 
is called 
to the fact 
that we 
are able to 
supply you with 


Books 


Patterns 
and 


Charts 


for 
Sheet Metal Work 


Write us today 
for complete catalog 
and 
special circulars 


AMERICAN ARTISAN 
HARDWARE RECORD 


620 S. Michigan Ave., Chicago, III. 
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EARLE’S 
VENTILATOR 


IMPROVED 
REVOLVING 











> > It runs in a self-lubri- = 
cating bearing that isnot = 
affected by heat or cold. = 
It is noiseless and pro- 
duces an upward current = 
of air. No down draft. = 
It will satisfy and give = 
you a good profit. 


BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND pA AS = 4 114 BREAD STREET 
Menaisctenese of “Quaker City” line of Mien, ‘Ends, Ca aps and Outlets s 
jit UTE CELL TU 


3 catalog 




















ROTABLE VENTILATOR 


HIS favorite ventilator 
has been further im- 
proved to insure— 
Greater Durability 
ieter Operation 
reater Efficiency 
Better Balance 
The New Cone-top Suspen- 
sion, new Bronze Guide 
= Bushings, and Cross-Braced 
Skirt are the new features. 


Let us tell you in detail all 
about this better ventilator. 





“Standard” Ventilater and Chimney Write for special circular and 
Efficient Combinatien en the mar! prices t¢ 


"STANDARD VENTILATOR CO., Lewisburg, Pa. 


CHICAGO STEEL SLITTING SHEAR 


LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge sheets 
Any Length or Width 
Flat Bars 3/16x2” 
Weight 22 pounds 
Price $12.50 Net 
F. O. B. Chicago 














Biede of pesued cad end cantoges wee 
. = 


hold-down. 
sable 
~ AM fy, -- - (hath rade sare ade YOURS T Raual to 


DREIS & KRUMP MFG.CO., 7404 Leomis St., Chicago 


























Plecker’s Galvanized Eave Trough and Corrugated Expanding indindion 


Made of 
—_ — aS OS _Tt 
Copper Bearing Therefore 
| Steel 


CLARK-SMITH HARDWARE Co. 


Costs no more 


PEORIA, ILLINOIS 


UNLANEANE0E4S1000Q0NEETTEROTOORETNEROC EGE OGUSLOAAAGOONLAALLU HOEY UOOUUENPSRSLNNGOONRGOO OGRA OLLOAG TE 200013) 
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Send for catalog today 


VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


VIKING SHEAR CO., Erie, Pa. 


A child can work therm 

















When writing mention AMERICAN ARTISAN—Thank you! 
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ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


Aeolus Dickinson Co. 
American Foundry & 


Co. 


Furnace 


American Furnace Co. 
American Rolling Mill Co.... 
American Steel & Wire Co.... 
American Tube & Stamping Co. — 
American Wood Register Co 
Arex Co. 


Beh and Co. 

Belleville Stove & ineawe 
Berger Bros. Co. 

Berger Co., L. D. 

Bernz Co., Otto 

Bertsch & Co. 

Brillion Furnace Co. 
Burgess Soldering Furnace 


Cc 


Chicago Elbow Machine C 
Chicago Furnace Supply Co.... 
Chicago Solder Co. 
Clark-Smith Hardware Co 
Clayton & Lambert Mfg. Co.. 
Cleveland & Buffalo Transit Co. 
Cleveland Castings Pattern Co. 
Coes Wrench Co 
Connors Paint Co., Wm... 
Cortright Metal Roofing Co 
Copper & Brass Research 
sociation 


Davis and Co., Inc., C. S. .... — 
Diamond Mfg. Co. vee Se 
Dieckmann Co., Ferdinand.... 41 
Diener Mfg. Co., Geo. ’ 45 
Double Blast Mfg. Co., 2. 45 
Double Duty Mfg. Co. ... . 47 
Dreis & Krump Mfg. Ce... .43- 47 
Dunning, Inc., E. C. ..Front Cover 


E 


Eaglesfield Ventilator 


F 


Fanner Mfg. Co ye eee 
Floral City Heater Co. s 
Forest City Fdy. & Mfg. 
Fort Shelby Hotel 
Friedley-Voshardt 


G 


Gerock Bros. Mfg. 


Hall-Neal Co. 
Harrington & King Perf. 
Hart & Cooley Co. 
Henry Furnace & Fdy. 
Hero Furnace Co. 
Hess-Snyder Co. 

Hessler Co., H. E. 
Homer Furnace Co 
Howes Co., S. M. 


I 
Independent Register & 
Co. 
Inland Steel Co. 
International Heater 


K 
Keith Furnace Co. 
Kernchen Co. 
Kirk-Latty Ce. 
Kruse Co, 


Lalance & Grosjean Mfg. 
Lamneck & Co., W. 
Lamson & Sessions Co., 
Langenberg Mfg. Co. 
Lennox Furnace Co. 
Liberty Foundry Co. 
Linde Air Products Co. 
Lupton’s Sons Co., David 


M 


Majestic Co., The........6 
Marshalltown Heater C 
Marshalltown Mfg. Co. 
May-Fiebeger Co. 
Merchant & Evans 
Meyer Bro. Co., F., 
Meyer Furnace Co., 
Milwaukee Corr. Co.. 
Monitor Furnace Co. 
Mt. Vernon Furn. & 
Mueller Furnace Co., 


N 


Sales Co., The - 
Repair Co 


and 


The. 
The 
Bac k 


New Jersey Zinc 
Northwestern Stove 


Oo 
Oakland Fdy. Co. 
The 


P 


Corp. 


Osborn Co., 


Parker-Kalon 


Peck, Stow & Wilcox Co. 

Pennsylvania Atlantic 
Hdw. Assn. 

Peninsular Stove Co. 

Polk, R. L. 

Prest-O-Lite 


and 


Quick Meal Stove C 
Quincy Pattern Co. 


R 
teed Air Filter Co 
Robinson, A. H., Co. . 
Robinson Furnace Co. 
Roemer Heating Co., J. 
Rock Island Register Co. 
Ross-Gould Co. 
Royal Ventilator 


Sall 
Sapp, C. ery 
Security geen & Mfg. 
Sheet Steel Trade Ex. Comm. 
Special Chemicals Co. 
Standard Fdg. & Mfg. Co 
Standard Furn. & Supply 
Standard Ventilator Co. 
Stearns Register Co. 

St. Louis Heating Co 

St. Louis Tech. Inst. 
Sturtevant Co. 
Success Heater 


Mountain 


Mfg. Co. 


T 


Tayco Register Shield Co. 
Taylor Co., N. & G. 
Technical Products < 
Tuttle & Bailey Mfg. Co. 
Thatcher Co. 


Thomas & Armstrong 


U 


Utica Heater Co. 


Vedder Pattern Works 
Viking Shear Co. 


Walworth Run Fdy. Co. 
Warm Air Furnace Fan Co.. 
Watermann-Waterbury Co 
Western Steel Products Co 
Wheeling Corr. Co. 

Wheeling Metal & Mfg. Co.. 
Whitney Mfg. Co., W. 
Whitney Metal 
Williamson Heater Co. 
Wise Furnace Co. 


Teol 


Ziener Aluminum Solder Co.. 


Cover 


CAN ARTISA 
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Markets—Continued from page 42 


NETTING, POULTRY 


Galvanized before weav- . 
_ in 
2 


PASTE 
Asbestos Dry Paste: 
200-lb. barrel 
100-lb. barrel 
35-lb. pail 
10-lb. bag 
5-lb. bag 
2%-lb. cartons 


PIPE 
Conductor 
Cor. Rd., Plain Rd. or Sq. 


“Interlock” Galvanized 


Crated and nested (all 
gauges) 
Crated and not nested 
(all gauges) 
Stove Pipe 
**Milcor”’ 
Blue Stove 
28 gauge, 
nested 
28 gauge, 
nested 
28 gauge, 
nested 
30 gauge, 
nested 
30 gauge, 
nested 
30 gauge, 
nested 
“Barnes” All 
No. Il, all 


“Titelock” 


styles 


T-Joint Made up 


6-inch, 28 ga Per Doz.$ 5 00 


Furnace Pipe 


Double Wall Pipe and 
Fittings 

Single Wall Pipe, 
Galvanized Pipe E 

Galvanized and Tin. Fittings 5 


Round 


L 


ead 
Per 100 Ibs. 


POKERS, STOVE 
W’r’t Steel, str’t or bent, 
per doz. $0 
Plated, coil handles, 
++.-per doz. 


Nickel 


POKERS, FURNACE 


PULLEYS 


Furnace Tackle....per doz. $0 


Furnace Screw (enameled) 


Ventilating Register 


Per gross 
Small, per pair 
Large, per pair 


PUTTY 


Commercial Putty, 100-Ib 
Kits $ 


QUADRANTS 
Malleable Iron Damper 


REDUCERS—Oval Stove Pipe 
7—6, 1 doz. 
BASEBOARD REGISTERS 


in carton 


FLOOR REGISTERS AND 
BORDERS 


Cast Iron 

Steel and Semi-Steel 

Baseboard 

Adjustable Ceiling 
Ventilators 


Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 to 14x14 

Large Register Faces—Cast, 
14x14 to 38x42 

Large Register 
14x14 to 38x42 


Faces—Steel. 


RIDGE ROLL 


Galv., Plain Ridge mH, 


ROOFING 
Per Square 


Best grade, slate surf. prep’d $2 
Best talc surfaced 

Medium tale surfaced 

Light tale surfaced 

Red Rosin Specting, per ton 57 


SCREWS 
Sheet Metal 
7. %*x%, per gross 
No. 10, 34x3/16, per gross 
No. 14, %x%, per gross... 


SHEARS, TINNERS’ 
& MACHINISTS.’ 
Vi 


Lennox Throatless 


Shear blades 
(f. o. b. Marshaltown, Iowa.) 


REGISTER 


.$12 00 doz 
6 00 doz. 


SHIELDS, 


“Gem,” floor 
“Gem” wall 


No. 1 
No. 2 


SHOES 


Plain or 

crimp...60% 
crimp...45% 
crimp...15% 


Galv. 28 Gauge, 
corg. round fiat 

26 gauge round flat 
24 gauge round fiat 


SNIPS, TINNERS’ 


-40& 10% 
-40 & 10% 
-50% 


Clover Leaf 
National 
Star 

Milcor 


SQUARES 
Steel and Iron 


(Add for bluing, $3 per doz. net) 


I is coc cocse ce GF Ges. 
Winterbottom’s 93 6604400 


STOPPERS, FLUE 


$1 10 
1 10 
1 00 


Gem, flat, No. 3....per doz. 


VENTILATORS 


Standard 30 to 40% 


Plain annealed wire, 


per 100 Ibs. 

Galvanized barb wire, 
100 Ibs. 

Wire cloth—Black pagntes, 
12-mesh, per 100 sq. ft.. 

Cattle Wire—galvanized 
catch weight spool, per 
100 Ibs. 

Galvanized Hog Wire, 80 rod 
spool, per spool 

Galvanized plain wire, No. 9, 
per 100 Ibs. 

Stove Pipe, 


WRINGERS 


each $ 5 
each 
each 
each 
each 
each 
each 
each 


, Guarantee 

, Bicycle 
Domestic 
Brighton 

, Guarantee 
Bicycle 
Pioneer 
Superb 








Mention AMERICAN 


ARTISAN 


in your reply—Thank you! 
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ARCHITECTURAL | 
“sues || (CWESUVIUS 

ORNAMENTS 
Made of 


ZINC BLOW TORCHES 








COPPER te pint er qunst ines 
BRONZE — ee 
oe Vesuvius Blow Torches are 
LEAD made of brass or non-corrosive 
Also oxydized terne plate. The lat- 
METAL CEILINGS ter is particularly recommended 
for hard usage. 





SPECIALISTS IN SPECIAL WORK Write for prices ana illustrated 


circular today 








ESTIMATES SUBMITTED ON RECEIPT | | For Gaseline 
OF QUICK MEAL STOVE COMPANY 
BLUE PRINTS OR DRAWINGS cay ed ag 


Chouteau Ave. St. Louis, Mo. 

















Ornamental Catalogue No. 50 on request 
FRIEDLEY -VOSHARDT CO. | | ‘ 
Office: 733-737 So. Halsted St. 5 sy 
Factory: 761-771 Mather St. : : FOr Lig 


CHICAGO ILLINOIS | | 





~ = Genuine Tin- 
¥Y ners Fire Pots 


—— bearing the trade name “Torrid” 

‘ are made by Diener. None others 
4 & are genuine. Be sure the Furnace 

A p= you buy has our name on the 





























tank. 
Teac @ 3’ | DIENER | GEO. W. DIENER 
| ) 1, MFG. CO., CHICAGO 
The Quality Line | ~ 10 si ) Makers of fine Blow Torches and 
/ f Fire Pots. 
Burn perfectly in the wind and ex- | 
tremely cold weather They are the 
best Torches to use for all indoor or 
outside work They give satisfac 
tion, save time and fuel and always 
please the user. — 


Jobbers supply at factory price. 


MN ipeesenns CLAYTON & LAMBERT MFG. CO. 
Ash fer latest price 6281 Beaubien St. DETROIT, MICH. 





This Is the Fire Pot You Need 
WHY? 


Bt. It always burns with a blue flame 
which produces THE HEAT. 

E 4 2% pound co r will heat and 
melt solder in O MINUTES. 
Ci The . will generate and operate out- 

doors in KIND OF THER. 



















It will heat irons as fast as they are 
cooled. No time wasted. 

Less than a gallon of gasoline te 
used in a day. 

It is smokeless and odorless while in 
operation. 

It can be turned down low when not 
in use. 


Order yours now. Only $11.00 f. o. b. 
factory. Two per cent discount when cash 
accompanies the order. 


Ne. 25 Double _ DOUBLE BLAST MFG. CO., Ine. 
Gasoline 


Blast 
Fire Pot Commonwealth Ave North Chicago. I}. 


50-INCH FORMING ROLL 


This Forming Roll is built in all 
standard sizes, with our Patented 
ing Device by means of 
which it is opened and closed in 
a few seconds. 


We build a complete line of Shears 
oud Punches, all sises,! or hand or 
belt power. 

Write for Catalog “R’ 


GERTSCH & CO., Cambridge City, Ind 







































Inexpensive! 










“The Power Fan’s ECONOMY 
AREX-—oOnly Rival.” VENTILATOR 
Original Siphonage Ventilator ation $0 const tes ot ahd 
200,000 perfect installations! demand for a ventl- Scononil), 
ator at lowest possi- ate <A 
ony fw ge go HT = = a —— —_ ——— ~ 
conceded as the only scientific sub- a. rs ™* ventilating 


stitute for fans, blowers and other time 


em. P: 
Eneineering Prompt shioment COMPANY FO STOCK THEM! 


Service Free from 8 Write for quantity 
Exclusive Ventilator a 1881 Conway Bldg., Chicago discount. 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY 








lene (Gas) Dissolved. 
te Co., Inc., 


A 
Prest-O- 
New York, N. Y. 


Asbestos Paper. 
8all Mountain Co., Chicago, IIL. 


Asbestos 
Sall Mountain Co., Chicago, IIL. 


Bale Ties. 
American Steel & Wire Co., 
Chicago, Ill. 


ers. 
Sturtevant Co., B. F., Boston, Mass. 


Boite—Stov ve. 
The Kirk-Latty Co, 
Cleveland, Ohio 


Lamson & Sessions Co., 
Cleveland, Ohio 


Brakee—Bending. 
Dreis & Krump Mfg. Co., 
Chicago, Il. 


Brak: 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 
and 


Brass Copper. 
Copper & Brass Research As- 
sociation, New York 
Merchant & Evans Co. 
Philadelphia, Pa. 


ag 
Osborn Co., The J. & L. 
em RY AGnio 


Continge—tipReahte. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—M 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Corrugating Co., 
Wis. 


Milwaukee, 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Parker-Kalon Corp., 
New York, N. Y. 


Tops. 
G. O. Sapp, Tallula, Ill. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Cleaners—Furnace. 
Sturtevant Co., B. F., Boston, Mass. 


Cleaners—Suction. 
Sturtevant Co., B. F., Boston, Mass. 


Clinker Tongs. 
L. J. Mueller Furnace Co., 
Milwaukee, 
Coal Chutes. 
Majestic Co., The, 
Huntington, 


Wis. 


Ind. 


Copper & Brass Research As- 
sociation, New York 


Cornices. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee ome Co., 
ilwaukee, Wis. 
Cuat-offe—Rain Water. 
Milwaukee Corrugating Co., 


Iwaukee, Wis. 


Dam 
8. M. Howes Co., 
Charlesiown, 


Clips. 
Howes Co., 
Mueller Furnace Co., 
Milwaukee, Wis. 
Chariestown, Mass. 
Duet. 


8. M. 
L. J. 


Aeolus-Dickinson Co., 
Chicago, Ill. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 


Doors— Metal. 
Lupton’s Sons Co., David, 
Philadelphia, 
Eaves Trough. 
Berger Bros. Co., 
Philadelphia, Pa. 
Berger Co., L. D., 
Philadelphia, Pa. 


Clark-Smith Hardware Co., 
_— Ill. 


Pa. 


Lupton’s Sons Co., Davi 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
flwaukee, Wis. 
New Jersey Zinc Sales Co., 6, 
New York, N. Y. 
Wheeling Corregating ae 
Wheeling, W. Va. 


Elbows and Shoes—Cond ° 
American Rolling Mill Co., 
Middletown, Ohio 
Dieckmana Co., Ferdinand, 
Double-Duty Mfg. C Aare one 
e-Du ay 'o urora, 
Lupton’s ~~ oe. B 


vid, 
Phsladeiphia, Pa. 


Milwaukee Correges in 
iiiweukes, Wis. 


Enamel Wire. 
Lalance & Grosjean Mfg. Co., 
Latcese, Ill. 


Wood Faces—Cold 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 
American Steel & Wire Co., 
Chicago, Ill. 


Flue Thimbles 
Milwaukee Corrugating” Co., 
Milwaukee, Wis. 
Furnace Cement—Asbestos. 
Conners Paint Mfg. Co., Wm., 
Troy, N. Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Sall Mountain Co., Chicago, Ill. 


Furnace Cement—Liquid. 
Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 
Furnace Fans. 

A. H. Robinson Company, 
Cleveland, Ohio 

Sturtevant Co., B. F., Boston, Mass. 

Warm Air Furnace Fan Co., The, 
Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co., 
Mi lwaukee, Wis. 
Walworth Run Fdy. Co., 
Cleveland, Ohio 


Furnaces—Warm Alr. 
American Furnace Co., 
St. Louis, Mo. 
American Foundry & Furnace 
0., Bloomington, Ill. 
Belleville Stove & Range Co., 
Belleville, Ill. 
Brillion Iron Works, 
Brillion, Wis. 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Cleveland Co-operative Stove Co., 


Cleveland, Ohio 
Excelsior Stee] Furnace Co. 
Chicago, Til. 
Floral City Heater Co., 
Mon ——- — 
Forest City Fdy. & Mfg. C 
Cleveiand. Ohie 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 
Henry Furnace & Fdy. Co. 
Cleveland. Ohio 
Hero Furnace Co., Sycamore, Ill. 
Hess-Snyder Co., Massillon,. Ohio 
Homer Furnace Co., 
Coldwater, Mich. 
International Heater Co., 
Utica, N. Y. 
Keith Furnace Co., 
Des Moines, Ia. 
Kruse Co., Indianapolis, Ind. 
Lamneck Co., W. 
Ohio 
Langenberg Mfg. 


Columbus, 
Co., 

St. Louis, Mo. 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 

St. Louis, Mo 


Majestic Co., The, 
Huntington, Ind. 
Marshailtown Heater Co., 
Marshalltown, Iowa 
May-Fiebeger Furnace Co., 
Newark, Ohio 
Go., The = 


Peoria, 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. Co. 
Mt. Vernon, Tl. 
Mueller Furnace Co. L. J., 
Milwaukee, Wis. 
Oakland Foundry Co., 
Belleville, Til. 
Peninsular Stove Co., 
Detroit, Mich. 
Co., 
oy a Ii. 
Robinson Furnace Co., 
y= Ohio 
Security Stove & Mfg. Ce., 
Kansas City, 
Standard Foundry & Mfg 
DeKalb, Iii. 
Standard Furnace & Supply Co., 
Omaha, N 


St. Louis Heating Co., 
St. Louis, Mo. 

Success Heater Mfg. Co., 
Des — Iowa 
mdon, Ohio 
Chicago, Ill 


Meyer Furnace 


Robinson Furnace 


eb. 


Thomas & Armstron 
Thatcher Co., 


Utica Heater Co., Utica, N. Y. 
Waterman-Waterbury Co 


Western Steel 


Wise Furnace Co., Akron, Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Garages— Metal. 

Milwaukee Corrugating Co., 
ilwaukee. Wis. 

The Thomas & Armstrong Co., 
London, Ohio 

Gas ag. ) Dissolved. 
Prest-O-Lite Co., Inc., 
New York, N. Y. 


Gas (Nitrogen). 
Linde Air ieee, - Co., 
New York, N. Y. 


Gas (Oxygen) 
Lin@e Air Products Co., 
New York, N. Y. 


wy gy 
Lupton’s Sons Co., 
Pitiedelphia, 


Grilles. 
Diamond Mfg. Co., Wyoming, Pa. 
Harrington & King Perforating 
Co. Chicago, Ill. 
Hart & Coctey | Co., 
New Britain, Gee. 
Independent Register & Mfg. 
Cleveland. Ohio 
Tuttle & Bailey Mfg. Co 
Chicago, Il. 
Grilles—Store Front. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 
Guards—Machine and Belt. 


u 
Harrington & King Perforating 
Co., Chicago, Ill. 


Handles—Boiler. 
Berger Bros. Co., 
Philadelphia, 
Hangers—Eaves Trough. 


Berger Co., L. D., 
Philadelphia, Pa. 
Milwaukee Cerrugating Co., 
Milwaukee, Wis. 
H binet. 
Majestic Co., The, 
Huntington, Ind. 


Mueller Furnace Co., L. J., 
Milwaukee, Wis. 
Peninsular Stove Co., 
Detroit, Mich. 
Minn. 


Pa. 


Pa. 


Waterman-Waterbury Co., 
Minneapolis, 
Heaters—School Room. 
Floral City Heater Co., 
Monroe, Mich. 
Hero Furnace Co., Sycamore, Ill. 
International Heater Co., 
Utica, New York 
Meyer Furnace Co., The 


Peoria, IIL 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Standard pendent & Supply Co., 
Omaha, Neb. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 
ooks—Conductor. 


H 
Berger Co., L. D., 
Philadelphia, Pa. 


Hotels. 
Fort Shelby Hotel, 
Detroit, Mich. 
Humidifiers. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Robinson Furnace Co., 


Chicago, Ill. 
Roemer Heating Co., 
Cleveland, Ohio 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Ill. 
itchen Utensils. 
Lalance = Grosjean Mfg. Co., 
Chicago, Ii. 


Lath—Expanded Metal. 
Milwaukee Corrugating Co., 
Milwaukee, 


Machines—Crimping. 
Bertsch & Co., 
Cambridge City, 


. XY. ~"aaaen vert. 


Bertsch & Co 
Cambridge City, 
‘Tinsmiths. 
Bertsch & Ce 


Cambridge City, Ind. 
Chicago Elbow ——- Co., 


k Park, Ill. 
Dreis & Krump Mfg. Co., 
Chicago, Ti. 
Mfg. 


Marshalltown. Iowa 


Wis. 


Ind. 


Ind. 


Marshalltown 


Osborn Co., The J. M. & L. A., 
Cleveland, Ohie 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Whitney Mfg. 


Co., W. A., 
ord, Ii. 
Whitney Metal Tool Co 


Rockford, I. 


Lists. 
Detroit, Mich. 


R. L. Polk Ce., 
St. Louis, Mo. 


Ross-Gould Co., 


Metalse—Perforated. 
Diamond Mfg. Co., Wyoming, Pa. 
Harrington & King Perforating 

Co., Chicago, I)). 


Miters. 
Friedley-Voshardt Co., 
Chicago, 
Milwaukee Corrugating Co., 
Milwaukee, 


Mm. 
Wis 


Miters— Faves 
Lupton’s Sons Co., Da 
Ph indelphia, Pa. 
Milwaukee Corrugating Co., 
Mi lwaukee, Wis. 


‘alle—Wire. 
American Steel & Wire Co., 
Chicago, Ii 


en (Gas) 
ucts Co., 
New York, N. Y. 


N 
Linde Air Pro 


Oil Burners. 
Security Stove & Mfg. Co. 
Kansas City, Mo. 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co. 
Chicago, In 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Oxygem (Gas). 
Linde Air Protects Co., 
New York, N. Y. 


Paint. 
Connors Paint Mfg. Co., Wm., 
Troy. 
Pecora Paint Co. 
Philadelphia, 


Patterns—Furnace & Stove. 
Cleveland Castings Pati: 
Cleveland, Ohio 
uincy Pattern Co., Quincy, I) 
edder Pattern Works. 
Troy, N. Y. 


Pa 


Pipe and Fittings— 
Chicago Furnace Seogty Ce. 


hicago, In. 
Dunning, Ine, E. C., 
Milwaukee, Wis. 
Excelsior Steel Furnace Co., 
Chieago, Il. 
Henry Furnace & Fay. 
Cleveland, Ohie 
Lamneck Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Cerrugating Co., 
Milwaukee, Wis. 
Mueller Furnace Co., L. J., 
Milwaukee, Wis 
Osborn Co., The J. 
Cleveland, Ohio 


Robinson Furnace Co. 
Chicago, 11. 
Standard Furnace & Supply 

Omaha, Neb. 


Eipe and Fittings—Stove. 

Excelsior Steel Furnace Co., 

Chicago, Ill. 

Meyer & Bro. Co., F.. Peoria, I) 
Milwaukee Corrugating Co., 

ilwaukee, Wis. 


os niadelphie, Pa. 
Clark-Smith Hdw. Co., Peoria, Il. 
Dieckmann Co., Ferdina nd, 
Cincinnati, Ohio 
Friedley-Voshardt Co. 


Lupton’s Sons Co., David 
Phi tladelphta, Pa. 
Milwaukee Corrugating Co., 
il Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y¥. 
Wheeling Covrequaes, a 
Wheeling. W. Va. 
Wheeling Metal & Mfg. Co., 
Wheeling, W. Va. 


Pi 
Berger Bros. 
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PHE UNIVERSAL 


SHEET METAL 


PATTERN CUTTER 


Over 5500 Practical and Shortened 
Demonstrations and Several Thousand 


Methods, Illustrated by 1400 Engrav- 


ings, Are Contained in These Two 
These famous books are a possession of incalculable 
value to every man who seeks more profit as a sheet 
metal worker, whether as draftsman, mechanic, fore- 
man or master. They provide a life's companionship 
for the thrifty, practical and ambitious; they ease the 
rough places; lessen drudgery and perplexity; save 
time, labor and material; insure against inaccuracy 
and “falling down™ in the real emergencies of the 
daily work. 

Containing Everything in Pattern Cutting and Working 

Sheet Metal 

The safe, direct, up-to-date, labor-saving method of devel- 


oping patterns and performing the incidental operations of 
sheet metal work of every description will be found in 


THE UNIVERSAL SHEET METAL 
PATTERN CUTTER 


Velumes One and Two 


Embracing 28 Departments Illustrated by 1400 Engravings 
Showing Large and Legible Patterns and Working Dia- 
grams Pertaining to Bach Subject. Accompanied by Per- 
spective Views of All Objects and Examples of Work in 
the Completed Form. 


Sold Independenily 


VOLUME ONE—Practical and Shortened Methods of De- 
veloping the Patterns for All Forms of Elbows; Heating 
Ventilation; Blower and Exhaust Piping Connections and 
Fittings; Marine Sheet Metal Work; Automobile Sheet 
Metal Work; Special Short Rules in Pattern Drafting; 
Heavy Gauge Sheet Metal Work; Machinery and Beit 
Guards; Laying Out Full Size Patterns to Means of Re- 
duced Drawings; Mensuration Applied to Sheet Metal 
Work, etc., with Many Features of Construction and Labor- 
Saving Expedients, 
| Containing 380 Double Column Quarto Pages, Size 9x12 








inches, Illustrated by 680 Engravings, Substantially Bound 
in Cloth, Price. $7.50 
VOLUMB TWO—Architectural Sheet Metal Work. Av 
Treatise on Drawing, Full Size Detailing and Lettering; 
Practical and Shortened Methods of Laying Out and Con- 
structing all Types of Sheet Metal Cornices and Skylights; 
Leaders; Roof Gutters amd Conductor Offsets; Moldings; 
Miters; Pediments; Copings; Finials; Circular Work; Dor- 
mer and Bay Windows; Sheet Metal Ornamentation; Elec- 
trically Illuminated Signs; Hollow Metal Windows, Frames 
and Fire Doors; Various Forms of Metal Roofing, etc.; 
Reading Plans and the Method of Estimating Sheet Metal 
Items and Quantities in Building Construction. 


Containing 400 Double Column Quarto Pages, Size 9x12 

inches, Illustrated by 711 Engravings, Substantially Bound 

in Cloth, Price $7.50 
SOLD BY BOOK DEPT. 


AMERICAN ARTISAN 
AND HARDWARE RECORD 


620 South Michigan Ave. CHICAGO 
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| The Double-Duty BRAKE SHEARS | 


“All-Rite” Model to cut 


20 gauge and lighter. § foot shear $ - $55.00 


"Ye geuge snd gate =f 3 - $77.50 


“Hand Pull” for lighter 


work and small shops Cutting Carrier $1 7.50 


Fold up out of the way so 
brake work can be done. 


All lengths. 


‘titans ORDER NOW 


Fit any brake. 


10 DAYS’ FREE TRIAL 


DOUBLE-DUTY MFG. COMPANY | 








32 B So. La Salle Street Aurora, Ill. 








CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 


& KRUMP MFG. CO. 7404 Leomis Street, CHICAGO 












SHEAR NO. 2 


Capacity, 1/-inch thick- 
or lighter. Weight, 12 
bs. 





Write for Prices 
93 Forbes WHITNEY METAL TOOL CO. 93 Forbes 











Street ROCKFORD, ILLINOIS Street 
electrical, 
rope, barb- 
ed, plain, 
nails (bright 


and coated), tacks, spikes, bale ties, hoops, springs, 
netting, wire fences, steel posts, steel gates, trolley 
wire, rail bonds, flat wire, cold rolled strip steel, 
piano wire, round and odd-shape wire, screw stock, 


concrete reinforcement. Aerial tramways. 
Illustrated books describing uses, FREE 


American Steel & Wire 


Sales Offices: Chicago, New York Company 
= 


and All Principal Cities 
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Posts—Steel Fence. 
American Steel & Wire Co., 
Chicago, 


Punches. 
Bertsch & Co. 
Cambridge City, Ind. 
Parker-Kalon Comp. 
ew York, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Conn, 
Whitney Mfg. Co., W. 


pekford, Til. 
Whitney Metal Too! 
Rockford, In. 


Cunches—Combination Bench and 
Hand, 


Parker-Kalon 


Ill. 


Compe 

ew York, N. Y. 
Whitney Metal Tool Co., 
posmsene, Ill. 


Whitney Mfg. Co., W. 
Rockfora, Til. 


Punches—Hand. 
Metal Tool Co., 

ey “ae Til. 
Co., y= 


, XY Ill. 


Whitney 
Whitney Mfg. 
ve. 

Co., Wm., 


Troy, N 
Pecora Paint Co., 
Philadelphia, Pa. 


Putty—Sto 
Connors Paint Mfg. 


Quadrants—Damper. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 


Parker-Kalon Cogp.. York, N. ¥ 
ew Yor ” - 


Kadiator Cabinets. 

Tayco Register Shield Co., 
Menasha, Wis. 

Tuttle & Bailey Mfg. Co., 
Chicago, Til. 


Radiators—Shields. 
The Thomas & Armstrong Co., 
London, Ohio 


Ranges—Combination Gas & Coal 
Quick Meal Stove Co., 
St. Louis, Mo. 


Thatcher Co., Newark, N. J. 


Ranges—Gas. 
Quick Meal Stove Co., 
St. Louis, Mo. 


ters—Com bination. 
Dunning, Inc., E. C. 
Milwaukee, 


Registers—Warm Air. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, II. 
Inc., E. C., 
Milwaukee, Wis. 
Baglesfield Ventilator Co., 
Indianapolis, Ind. 
@xcelsior Steel Furnace Co., 


Chicago, Ill. 
Hart & Goctey,: Ce. 
w Britain, Conn. 
Fdy. Co., 
Cleveland, Ohio 
Independent Register & Mfg. Co 


xs Ohio 
Lamneck & Co., W 


Ohio 
Majestic Co., The, 
Huntington, Ind. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Mueller Furnace Co., 
Milwaukee, Wis. 
Robinson Furnace Ce., 
Chicago, Ill. 
Rock Island Beajeter Co. 
Rock Island, ag 


Standard Furnace & Supply C 
Omaha, Neb. 


Detroit, Mich. 
Tuttle & Balley Mfg. Co., 
Chicago, Til. 


United States Register Co., 
Battle Creek, Mich. 

Walworth Run Fdy. Co. 

Cleveland, Ohio 


Wis. 


Dunning, 


Henry a. = 


Columbus, 


Stearns Register Co. 


Registers—Wood. 
American Wood Register Co., 
Plymouth, 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Eaglesfield Ventilator Co., 

Indianapolis, Ind. 

L. J. Mueller Furnace Co., 
Milwaukee, Wis. 


hw hr and Furnace. 
Hessler Ce., H. E., 
Syra 


cuse, N. Y. 
Niehaus Furnace Repair Co., 
Cleveland, Cincinnat!, oO. 
Northwestern Stove Re apes Co., 
feago. Ti 


Ind. 


Ridging. 
American eee | Mill 


Ce., 
iddletown, Ohio 
Lupten’s Sous Ce., 
Paileaeiphia, Pa. 
Milwaukee Corrugatimg Ce., 
Milwaukee, Wis. 


Rivets—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 


Lamson & Sessions Co 
Cleveiand, Ohio 


Roasters. 
Lalance & Grosjean Mfg. Co., 
Chicago, III. 


Rods—Stove. 

The Kirk-Latty Co. 
Cleveland, Ohio 

Lamson & Sessions 
Cleveland, Ohio 


Rolls—Forming. 
Bertsch & Co. 


Cambridge City, Ind. 


Roofing Comen 
Connors Paint Mfg. co, Wm. 
Troy, N. ¥. 
Pecora Paint Co., 


Philadelphia, Pa. 


Roof—Fiashing. 
Hessler Co., H. E., Syracuse, N. Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
American meceng, Mill Co., 
iddletown, Ohio 
Cortright Metal Roofing Co 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co. 
Philadel am Pa. 
Milwaukee Corrugating Co., 
eR yy 1, We 
Osborn Co., The J. M. 
Gotan ASnio 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheets—Steel—Lead. 
Wheeling Metal & Mfg. Co., 
Wheeling, W. Va. 


Roofing—Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing—Zinc. 
New Jersey Zinc Salen Co., The, 
w York, x. 
Rubbish Burners. 


Hart & Cooley Co. 
N 


ew * Britain, Conn. 


Special Chemicals Co., 
Waukegan, Iii. 
Schools—Sheet Metal Pattern 
Draftin 


s. 
St. Louls Technical Institute, 
St. Louis, Mo. 


Metal. 
York, N. Y. 


Screws—Sheet 
Parker-Kalon Comp. 
ew 


Screens—Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 


Shears—Hand and Power. 
Double-Duty Mfg. Ce. 
Marshalltown Mfg. Co., 

Marshalltown, 
Peck, Stow & Wileox Co., 

Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Ce., Brie, Pa. 


Sheete—Blaek and Galvanized. 
American see * Mill Co., 
ddletown, Ohie 
Davis Co., Inc., C. 8., Chicago, Il. 
Inland Steel Ce., Cateage, Til. 
Merchant & Bvans C 

Phitadetphia, Pa. 
Milwaukee Corrugating Co., 


liwaukee, Wis. 
Osbora Co., The J. &L. 

Cleveland, Ohio 
Taylor Co, N. & 


Philadelphia, Pa. 
Wheeling Cerrugating Ce., 
Wheel ing, W. Va. 


"Aurora, Ii 


Iowa 





Sheets—tIron. 
American Rolling Mill Co., 
Middletown, Ohio 
Merokant & Bvane Co., 
Philadelphia. Po 


Roofing—Steel—Lead. 
Wheeling Metal & Mfg. Co., 
Wheeling, W. Va. 
Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Ill. 
Merchant & Evans Co 0., 
Philadelphia, Pa. 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheete—Zinc, 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shi Register. 
Beh & Co., New York, N. Y. 
Tayco Register Shield Co., 
Menasha, Wis. 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co. 
Philadel hia, Pa. 
Milwaukee Corrugating eo 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling. W. Va. 
Wheeling Metal & Mfg. Co. 
Wheeling, W. Va. 


lese—Asphalt. 
n Co., Chicago, Ill. 


Shingles—Zinc. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sifters—As 
Diener Mfg. Co., G. W., 
Chicago, II). 


Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
ilwaukee, Wis. 


Sh 
Sall Mounta 


Peck, Stow & Wilcox Co., 
Southington, Conn. 


Ti. 
Ill. 
Wie. 


Solder. 
Chicago Solder Co., Chicago, 
Double-Duty Elbow Co., 
Aurora, 
Milwaukee Corrugating Co., 
ilwaukee, 


Solder—Aluminum. 
Ziener Aluminum Solder Co., 
Rockford, I!! 


Sold je 

Bernz Co., Otto, Newark, N. J 
Burgess Soldering Furnace Co., 

Columbus, Ohio 

Clayton & Lambert P.3 


Co. 
troit, Mich. 
Diener Mfg. Co., G. W., 
Chicago, Il. 
Double Blast ne. Co., 
ere Chicago, til. 


Quick Meal Stove Co., 
St. Louis, Mo. 


Soldering Supplies 
Double-Duty Elbow Co., Aurora, Til 
Special Chemicals Co. 

Waukegan, Til. 


Spoctaltios—nedwase. 
Diener Mfg. Co., G. 
_ . 2 


Hessler Co., H. B., Syracuse, N 


Stars—| Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Co., 


Chicago, IIL 
Gerock Bros. Mfg. Co., 
st. Louis, Mo. 


ings— Metal. 
& Stamping Co., 
x : aoe Conn. 
Dunning, Inc., B. C 
Wis. 


Milwaukee, 
Detroit, Mich. 


American “—39T 


Stearns Register Co., 


Stove Reducers. 
Milwaukee a Co., 


Milwaakee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Leuis, Mo. 


Stevese—Gasoline and Oil. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Steves and Ranges. 
Belleville Stove & Range Co., 
Belleville, Ill. 
Cleveland Co-operative Stove Co., 
Cleveland, Ohio 
Oakland Foundry Ce., 
Belleville, Ill. 
Peninsular Stove Co, 
Detroit, Mieh. 
Quiek Meal Stove . 
Leuls, Mo. 


Thatcher Co.. , Fy N. J 


Tacks , Senaien, Spikes. 
American Steel Wire Ce., 
Chicago, Th 


Davis Co., Inc., C. 8., Chicago, IIL 
Milwaukee Corrugating Co., 
liwauikee, | Wis. 
Osborn Co., The J. M. & L 
“Sai 


Cleveland, 
Taylor Co., N. & G., 
Philadelphia, Pa 
Tools—Tinsmith’s. 
Bertsch & Co., 


Cambridge City, Ind. 
Chicago Elbow Machine Co. 


Oak Park, Til. 
Double-Duty Mfg. 


Co., 
Aurora, Ill 
Dreis & Krump Mfg. Co., 
Chicago, Tl 
Marshalltown Mfg. Co., 
es ag rf he Iowa 
Osborn Co., The J. M. 
SLY Ohio 
Peck, Stow & Wilcox Ce., 
Southington, Conn. 
Unishear Co., The, New York, N. Y. 
Viking Shear Co., Erie, Pa. 
Whitney Mfg. Co., W. A., 
Rockford, Ill. 


Whitney Metal Tool Co., 
Rockford, Il 


T " 
Bernz Co., Otto, Newark, & J. 
Burgess Soldering Furnace C 
Columbus, Ohio 
Clayton & Lambert Mfg. Co. 
Detroit, Mich. 
Diener Mfg. 


Co., G. W., 
Chitago, Il. 
Double Blast mee. Co. 
North Chicago, Til. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Trade Extension. 
Copper & Brass Research As- 
sociation New York, N. Y. 
Sheet Steel Trade 
Committee, Pittsburgh, Pa. 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


Ventilators. 
Arex Company, Chicago, Il. 
Aeolus Dickinson Co., Chicago, IIl. 
Berger Bros. Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co. 


Chicago, Til. 
Kernchen Co., 


Chicago, Ill. 
Lupton’s Sons Oo., David, 
Philadelphia. Pa. 
Milwaukee 


Corrugating Co., 
ilwaukee, Wis. 
Royal Ventilator Co. 
Philadelphia, Pa. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Sturtevant Co., Boston, Mass. 


Ventilators—Celling. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Hart & Cooley Co. 
New Britain, Conn. 
Henry Furnace & ps y. Co. 
leveland, Ohio 
Independent theateint & Mf ep 
Cleveland, ” Ohio 
Tuttle & Bailey Mfg. Co., 


ew Yor 
Sturtevant Co., B. F., Boston, Maes. 


Window 
Lupton’s Sons Co., David, 
Philadelphia, Pa 


Wire—Electrieal. 
American Steel & Wire oe. 
Chicago, 


Wire Hi 
American Steel & ‘Wire Co., 
Chicago, Ill. 


Wire 
American Steel & ire Co., 


cago, Ill. 


Ww 
Coes Wrench Co. 
‘Wercester, Mass. 


Zino. 
Merchant & Bvans Co., 


New Jersey Zine —° noe ee ne 





Say you saw it in AMERICAN ARTISAN—Thank you! 





February 5, 1927 


WANTS AND SALES 


AMERICAN ARTISAN 


HELP WANTED 


49 


SITUATION WANTED 





Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situatio» 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 





BUSINESS CHANCES 


Lightning Rods— Dealers who are 
selling Lightning Protection will make 
money by writing us for our latest Fac- 
tory to Dealer Prices. We employ no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable and 
Fixtures are endorsed by the National 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
prices. L. K. Diddie Company, Marsh- 
field, Wisconsin. 








For Sale—One 125 Gal. Tank and pump 
that can be used for linseed oil or kero- 
sene. Cost $165.00 and only used one 
year; will sell it for only $85.00. One 
hand elevator, cost $160.00, will sell for 
only $75.00. One store ladder, can be used 
for a ten foot ceiling, $10.00. One Badger 
account ledger for $15.00. If interested 
kindly write to John P. Paulus, 705 Wis- 
- ar Street, Port Washington, — 
sin. -3t. 





For Sale—Sheet metal and roofing bus-— 
iness that has been established in one 
location ten years. Steady going the year 
around. Located on southwest side of 
Chicago. Address C-40, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 5-3t 





For Sale—A good hardware, store, 
plumbing and heating business. This is 
a paying business, but due to advanced 
age am unable to give it the necessary 
attention. Address C-32, care AMERICAN 
ARTISAN, 620 “South Michigan Avenue, 
Chicago, Mlinois. 4-3t 





Wanted—To lease sheet metal shop 
from some reliable hardware firm in 
eastern Nebraska or Kansas. What have 
you? Might consider buying interest or 
entire shop on inspection. Address C-29, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 4-3t 





For Sale—Tin shop and radiator works, 
northern Iowa town of 8,000 population. 
Good location. Good business and good 
reason for selling. Address C-33, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 4-3t 





For Sale—New No. 52 two—burner Pro- 
tane gas stove, two drums gas with full 
equipment, $27.00. Address R. F. Wahl, 
Morrisonville, Hlinois. 6-3t 


HELP WANTED 


Wanted—An all around sheet metal 
worker who can do furnace work, roofing, 
and a general line of sheet metal work 
that comes into a shop in a town of 6,000. 
We work 9 hours per day. Schlemmer- 
Schlemmer, 213 S. Buffalo Street, War- 
saw, Indiana. 4-3t 

















Wanted—Experienced man to manage 
our factory. Sheet metal and machine 
shop experience necessary. Write stat- 
ing experience, also salary expected. 
Address—C-42, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 6-3t 


Wanted—First-class sheet metal work- 
er. One who is capable of taking entire 
charge of shop, working from two to five 
men. We will pay salary and commis-— 
sion, and furnish a house. We want a 
man who is a hustier. One who can take 
care of estimating reports and so forth, 
%s well as turn out work. If you are 
this kind of a man and can furnish good 
references—write at once. Address C-31, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 4-3t 


Wanted—We are looking for a man ca- 
pable of selling warm air furnaces and 
installing them. Only an experienced man 
familiar with the Standard Code and 
Forced Air Heating Sy#tems need apply. 
This position, to the man who can pro- 
duce, may lead into his taking charge 
of a retail furnace department al- 
ready doing a fair volume of business. 
Apply at once to P. O. Box 54, Youngs- 
town, Ohio. 5-3t 








Wanted—Young married man around 
40 years of age to take job as working 
foreman in shop doing roofing, cornice, 
skylight, marquise and blow pipe work. 
Expect only a first class workman and 
hustler willing to do outside and inside 
work. Also must know how to direct 
and handle help to best advantage. Ad- 
dress P. O. Box 123, North Emporia, Vir- 
ginia. 4-3t 


Wanted—Good all around man for a 
southern Wisconsin town. One that can 
do furnace and tin work. Plumbing shop 
is in connection with hardware store. 
State wages in first letter. Address C-36, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 5-3t. 








Plumber wants first class sheet metal 
and furaace man to buy half interest in 
tinning, furnace and plumbing shop in 
small town in southeastern Iowa. Not 
much money required. Address C-34, care 

AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, il. §-3t 


SITUATION WANTED 


Situation Wanted—Tinner, plumber and 
heating man wishes steady position in 
town of 6,000 to 50,000 population. I guar-— 
antee my work for 35 years. Been at the 
trade all my life. Can draft my own 
metal patterns, do any heating job from 
warm air to large steam. If after in- 
stalling on job my work is not satisfac- 
tory, it will cost you nothing. At liberty 
March or April 1 Address C-28, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Winois. 4-3t 

















Situation Wanted—Experienced sheet 
metal worker who has been in charge of 
sheet metal shop for eight years and who 
has been with canning factory for last 
30 years ‘wants a position with sheet 
metal shop. Factory shut down because 
of slack business. For last 23 years was 
superintendent of can making department. 
Age 56. Must work to keep contented. 
Wages or salary no object. Address C-37, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 5-3t 





Situation Wanted—After February 1. 
By a first-class mechanic. Can do plumb- 
ing, tinning, steam fitting, furnace work, 
and all-around job. Have worked over 30 
years at the trades. Married. Want 
steady position the year around. Might 
consider renting; would prefer combina- 
tion shop. Address C-27, care AMERI- 
CAN ARTISAN, 620 South Michigan Av- 
enue, Chicago, Illinois. 4-3t 





Situation Wanted—By sheet metal 
worker and furnace man, with 4 years’ 
experience, willing to learn; married. 
Steady, sober and a hustler. Will go 
anywhere. Address Mr. Charles Nickel, 
1451 Hackett Street, Beloit, Wisconsin. 


4—. 





Situation Wanted—By a first-class tin-— 
ner and furnace man who also does some 
plumbing. Fifty years of age, married 
and good habits. Address Guy Hasty, 
King City, Missouri. 5-3t 


Situation Wanted—By sheet metal 
worker and furnace man with 15 years’ 
experience on all class of work. Can lay- 
out and install furnaces and do heating 
engineering as well as cut most patterns 


Experienced on factory maintenance and 
in sheet metal department of furnace 
n ac tory. Address—C-41, care AMERI 


‘AN ARTISAN, 620 South Michigan 
yo Chicago, Mlinois 6—3t 





Situation Wanted—By first class com 
bination man Can handle men also lay 
out and sell. Married. Steady worker 
Strictly sober. Fully experienced in all 
branches of the trade. Am now em- 
ployed as branch manager in a city of 
65,000 for a large furnace company 
Prefer Michigan Address—C-43, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 6-3t 





Situation Wanted—By a first class all 
around sheet metal worker and also a 
good layout man that knows how to 


handle men. Have had 25 years’ expe- 
rience at the trade. Want situation as 
working foreman Can go anywhere. 


Address—George Collins, The Morr Dell, 
144 Sixth Avenue South, St. Petersburg, 
Florida. 6—3t 





Situation Wanted—By first class tinner 
and furnace man. Can do inside and out- 
side work. 25 years at the trade. Noth- 
ing but steady job the year around. Am 
married. Can do anything that comes in 
any tin shop. Address W. J. Mack, 106% 
East Main Street, Saint Charles, — 





Situation Wanted—Would like to get 
position as outside foreman or a good po- 
sition in the shop as sheet metal worker. 
Have had many years’ experience on out- 
side work. Have been at the trade for 
35 years. Address C-23, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 3-3t. 





Situation Wanted—By an experienced 
sheet metal worker with 20 years’ experi- 
ence at the trade. Can give A-1 refer- 
ences. Married. Forty years of age. Ad- 
dress J. J. Martin, 1212 South Momiteau 
Street, Sedalia, Missouri. 3-3t. 








Situation Wanted—By first-class sheet 
metal worker and furnace man, 25 years’ 
experience. Can also do plumbing. Ad- 
dress C-38, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Il- 
linois. 5-3t 





Situation Wanted—A-1 sheet metal 
worker on cornice skylights and ventila- 
tion. Middle age. Will go any place. 
Can take charge of shop if required. 
Address—D. C. C. 1524% Broadway, Mat- 
toon, Illinois. 6-3t 


TINNERS’ TOOLS 











For Sale—A bargain. 1-4 foot T. M 
Robinson cornice brake, Good as new 
and looks like new. Capacity 14 gauge 
and lighter. Is not nicked and has the 
molds with it. Cost $225; first offer for 
$65.00 takes it; 1 National cash register, 
all metal case latest style, was bought 
new 1 year ago, paid $210.00 for it, first 
offer for $125.00 takes it. It also looks 
like new; 1 brand new Fairbanks counter 
scale with scoop and platform, weighs up 
to 250 pounds, it is like new and hasn't 
been used 25 times, cost $18.00 wholesale, 
will take $12.00 for it. The above are 
bargains and am selling these because of 
need of money. Will sell all or separate. 
Wire or send your check and if someone 
beats you to it check will be immediately 
returned. Address Acme Sheet Metal 
Works, Parkston, South Dakota, 5-3t 





For Sale—1 only 8 ft. and 1 only 10 ft. 
George A. Ohl Used Power Brakes. A 
bargain for someone. If interested ad- 
dress F. O. Schoedinger, 322-58 Mt. Ver- 
non Avenue, Columbus, Ohio. 4-3t 





When writing mention AMERICAN ARTISAN—Thank you! 

















TINNERS’ TOOLS 


AMERICAN ARTISAN 
SPECIAL NOTICES 





Wanted—To buy a good set of tinner’s 
tools including 8 ft. brake; state condi- 
tion of tools, and give list of what you 
have. Also best cash price. J. S. Ray- 
mer & Son, Lena, Illinois. 6-3t 





Wanted—Ten foot Dreis and Krump 
brake, 16 or 20 gauge capacity. Good 
condition. Write P. O. Box 332, Cedar 
Rapids, Iowa. 














Kinks and Labor Savings Methods oe 
Sheet Metal Workers, Vols. 1 ond 2—Vol- 
ume I. There are hundreds of ideas and 
expedients, all contributed by Ay meta! 
workers through hout the country, tius- 
trated by cuts and o al dra’ b 
Cloth bound. Size 4%x7 inches. ce 
$1.00. Volume II written in same popular 
style as Volume L Places at your dis- 
posal a comprehensive collection of in- 
genious ways of executing many practica)] 
tasks in much more simple way than & 
done in the regulation manner. Also 
gouteine special articles on Automobile 

iring ves a very series 
- illustrate directions on erect mets 
ceilngs with ten guide rules which will 
wre ax trouble and expensive 
$1.00. Order from Book Dept., 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, "Mlinois. 


The Ventilation Handbook, by Charles 
L. Hubbard. A practical book designed 
to cover the peas & and practice of 
ventilation as ~ furnace heating; 
ducts, flues and dampers for gravity 
heating; fans and fan work for ventila- 
tion and hot blast heating by means of a 
comprehensive series of questions, an- 
swers and very plain Gosertptees easy to 
understand. Price Order from 
Book Dept., AMERI i “ARTISAN, 620 
South Michigan Avenue, Chicago, ITinois. 








Exhaust and Blow Binns: a Ha — 
Exhaust and Blow 
unusually big py ” a. supply is 
now off the press and is in our han 
immediate delivery. It has an invaluable 
treaties on the planning, cost, estimation 
and installation of fan piping in all its 
branches giving all necessary guidance 
in fan work blower and pepareter con- 
struction. 159 pag see, 5x8. res. 
oe $2.00. Orde from Book et. 
MERICAN ARTISAN, 620 South Michi- 
= Avenue, Chicago, [linois. 


Manual of Automotive me. Con- 
struction and Repair, by F. L. Curfman 
and T. H. Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
of practical instructions and the 120 MMus- 
trations showing actual construction and 
repairing a big help. In a _ conde 
manner some four to five thousand an- 
swers to questions are given. It is thor- 
oughly practical as both authors are men 
4 wide experience in this work. Printed 
in large, easy F sone t easures 
S%x9 inches. $2.50. Order Sree 

Book Dept., AMBWRICAN ARTISAN 
South Michigan Avenue, Chicago, iitinois. 


SPECIAL NOTICES 
The Rate for Special Notices 


— displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 




















WANTED 


Draftsman who understands design and 
layout of warm air heating plants in ac- 
cordance with Standard Code by furnace 
manufacturer south of Ohio river. Position 
gives man who qualifies excellent opportu- 
nity to connect with high-grade company. 
Address W-6, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Iilinois. 6-3t 


SPECIALTY 
SALESMEN 


calling on sheet metal and hardware 
trades, who can sell an idea, are 
wanted by progressive manufacturer 
to handle line on commission basis. 
To make it worth our while you must 
sell two customers a day, netting your- 
self $20 per day; commissions paid on 
repeat orders. Names of well rated 
firms supplied to you. Order can be 
secured in thirty minutes. If you 
mean business send us territory cov- 
ered; other lines handled; references 
and brief account of yourself. Address 
W-5, care AMERICAN ARTISAN 
620 South Michigan Avenue, Chicago, 
Illinois. 3-3t. 


BRANCH 
MANAGERS 
WANTED 


We have openings for three (3) 
experienced Branch Managers in 
our Chicago organization. We 
will consider only men_ with 
successful past heating sales 
records. Drawing account $3,200 
per year and commissions. 

Bring records of your past 
experience with you and ask for 
Mr. Calhoun. 


ROUND OAK HEATING CO. 
711 South Wells Street 
Chicago, Illinois 





60 pages of vital business facts and 
= se, ae, Veet ens bow emay 


prospects a 
He 000 lines of Westness covered. Com- 
piled by the Largest Directory Publish- 
ers in the =e thru information ob- 
can ‘ 


February 5, 1927 


SPECIAL NOTICES 


A Furnace Salesman 


with practical furnace selling 
experience needed to cover de- 
sirable sales territories in Ne- 
braska with complete heating line. 
Only a high grade man will be 
considered. 

Arrangements will be concluded 
without delay. Write promptly 
and in confidence. 


L. J. Mueller Furnace Co., 


Milwaukee, Wisconsin 
19-tf 


SALESMAN 
WANTED 


Due to a promotion in our organiza- 
tion, the State of Minnesota is now 
open. This is a good territory and 
we want a good man. Write in con- 
fidence giving full details ef your 
qualifications, experience, etc. 








Premier Warm Air Heater Co. 
Dowagiac, Michigan 2-3t 





Manufacturers 
of 
Warm Air Heaters 


ERE’S the salesman 
you're looking for. 


He can help you in that 
sales drive that you are 
putting on— he gets re- 
sults—he knows the game 
—he knows the trade and 
he is well known and re- 
spected by thousands of 
live, high class warm air 
heater installers through- 
out the country and es- 
pecially in the middle west 
and west. 


He has called on the trade 
and sold warm air heaters 
for many years—yet he’s 
an up-to-date salesman 
who works every week of 
the year—rain or shine. 





_ This salesman’s name is 
AMERICAN ARTISAN 


and you can secure his 
services at once. 


Write today and get com- 
plete details concerning 
his ability to work for 
you and with your 
regular salesmen. 























Mention AMERICAN ARTISAN in your reply—Thank you! 
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AMERICAN 








BOOKS 


for the 


Up-to-date 


Sheet Metal Artisan 








Exhaust and Blow 


XHAUST and Blow Piping has had an 
unusually 


ply is now 


hands for immediate delivery. It has en 
invaluable treatise on the planning, cost, 
estimation and installation of fan piping 
in all its branches, giving all necessary 
guidance in fan work blower and sep- 
arator construction 159 pages, 5 x 8 


Cloth, $2.00, 


51 figures. 





Piping 


Vild 


By Hayes 


VHX? WIL 


big demand. A fresh sup- 
off the press and is in our 


MOTE ONY 1S 


ON bd tof 





ARTISAN 


The Universal Sheet 
Metal Pattern Cutter 
Vols. 1 and 2 


By Neu bec ker 


WO books that can't be beat The most 

practical and iseful treatises on the 
subject 

Work of al the branches of the trade 
and the broadest scope of details are 
found—insid¢ ind outside work—small 
jobs and the most complicated are shown, 
explained and profusely illustrated 

The first volume deals with all types 
and kinds of inside small.and large sheet 


metal work. 
rhe second volume deals with the more 


advanced branches of sheet metal work, 
in fact is large devoted to the archi 
tectural end of the business It consists 
of 400 double column pages and is illus 
trated with 711 engravings showing all 


methods under treatment, as well 
spective views of the subjects of the pat 
terns, and other demonstrations in their 


as per- 








THE UNIVERSA: 
SHEET METAL 
”ATTERN CUTT! 


finished. state It includes drawing, full 
sized detailing nd lettering, development and construction of all forms of 
sheet metal construction work. 

The volumes t bound#™M heavy cloth and each measures | 12 in Each 


contains over 80 pageS and 680 original 


illustrated 


Essentials of Sheet 
Metal Work and 
Pattern Drafting 


By Professor J. S. Daugherty 


NVALUABLE to the sheet metal worker 


contractors and instructor as well as an 
elementary and advatce course for voca- 
tiona and trade school students and ap 
prentices Some of the subjects covered 


are pattern cutting, soldering, edging, wir- 
ing. radial line development, pipes, elbows 
miters, pitched covers and flaring articles 
pipe intersections and tee joints 
substantially bound in blue cloth; 


Price $1.50. 


x 
drawings Price $7.50 each, 





ISl pages 
profusely 





Sheet Metal Duct 


Construction 


SHEET METAI 
WORKERS’ 
MANUAL 


nro 





The 
Ventilation Hand-book 


By Charles L. Hubbard 


PRACTICAL book designed to cover the prin 


ciples and practice 
to furnace heating; 4d 
for gravity heating; 
ventilation and hot bl 


a compre hensive series of questions, answers 


and very plain descrip 


Price $2.09. 


Use f 
This - 
Order Jf 
Blank * 

™ & 


Sheet Metal Workers’ 
Manual 


NEW book prod:.ced by the combined ef- 
é forts of L. Isroemel, a practical man 
and the late Pvofessor J. S. Daugherty, in 
structor in Sueet Metal Work at the Car- 
negie Institute of Technology Pittsburg) 
Pattern dvafting is it biggest feature; not 
only tells how to make the pattern, but how 
to develop it with modern machines and 
tools; gives valuable assistance on soldering 
brazing, welding, crimping, beading, straight, 
circular and irregular cutting. in fact cov 
ers every angle of the trade Bound in 
leatherette; 500 pages; more than 400 pen 
drawings and illustrations Price $2.00, 


of ventilation as applied 
ucts, flues and dampérs 
fans and fan work for 
ast heating by means of 


tions easy to understand 





= ae ee ee ee 
AMERICA PISA? 


Books Wanted 


By Neubecker 


elbows, et« 


the. subject 
Neubecker 


Price $2.00. 





Designing Heating 
and Ventilating Systems 


By Charles A. Fuller 
Consulting Engineer 


TI, REATS the practical application of 
I ngineering rules and formulas in 
ery day ust n laying out steam, hot 
water furnace ind ventilating equip 
ment for buildings of all“kinds, presented 
i simple manner 
rhis book explains the heat unit, foot 
pound ind similar measures in such a 
iv’ that the: leas technical mind can 
idi nderstand and apply them 
It also explains n detail exactly the 
same methods that the eading cngineers 
. in letermining the sZes and pro 
ons f quipment in every day work 
Every phase of Heating and Ventitat 
ne treat developed along the lines 
the mos ecent pi ties 254 pages, 6x9 ir 


at , a* ' " r I! 


a 
| 4 
ee gE ee eee ne 


rREATISE 
A 


erection o 
ducts, including 
ing of the metal 


this book and 
thoroughly 
Bound in cloth, 
217 illustrations 





the construction and 
eating and ventilating 
the cutting and form 
the laying out of the 
practical expert wrote 


you'll find that it covers 


By William 
194 pages, 
Size §& x 8% in 


DE SIGNING 
7 HE AT! No . 
ENTILATIN 
SYSTEMS 


CHARLES A FULLER 


( ! £5.00. 


ee 2 ee ee 


NOTE 

















AMERICAN ARTISAN 





“KUEHNCREST” 
on Lake Curtis, Goge- 
bic County, Northern 
peninsulaof Michigan. 
Louis Kuehn, owner; 
Robr. Messmer& Bro., 
Arch., Milwaukee. 
Milcor Spanish Metal 
Tile Roof, painted. 











MixccGR;s 


Products are made 
in Steel, “Coppered 
Metal”, Zinc, Cop 
per, or the famous 
rust-resisting 
BMC 


oo 


Ingot Iron 








Colorful Roofs in Metal / 


LL the charm of a costly burnt clay tile roof — but it is metal! So you must add many 
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Above is acomplete view of KUEHNCREST. At the 


right is shown the garage, ice house and caretaker’s 











lodge, roofed also with Milcor Spanish Metal Tile. 


MILCOR>) 





other advantages to the unsurpassed beauty of this roof: It is firesafe, storm- 
tight, lightning proof, cannot be cracked or chipped by frost; it is light in weight and 
economical. No other type of roofing can be so completely satisfactory and safe! 


Weighing only one-eighth as much as 
clay tile, and therefore requiring only 
a light supporting structure, Milcor 
Spanish Metal Tile gains a substantial 
saving in time, labor and marerials. 
Easily finished in any color scheme 
desired — although regularly furnished 
painted red or green, or galvanized, 
or in pure copper. The copper tile are 
everiasting and take on a beautiful 
oxidized copper-green shade. 


Ideal for all types of residences and 
for the visible portions of roofs of 
apartment buildings, hotels, churches, 
theatres, hospitals, schools, libraries 
and other public buildings, railway 
Stations, garages, filling stations, etc 
Thousand ; of Filling Stations are roof 
ed with Milcor Spanish Metal Tile. 


Milwaukee Corrugating Co. 
Milwaukee, Wis. 
Chicago, Kansas City, La Crosse 


SPANISH METAL TILE ROOFING 





